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WE ARE SPECIALISTS IN PLACING UNUSUAL RISKS 


NON-STANDARD PRIVATE PASSENGER CARS AND 
FINANCIAL RESPONSIBILITY RISKS 


BODILY INJURY-PROPERTY PUBLIC LIABILITY AND PROPERTY DAMAGE for 


DAMAGE, FIRE, THEFT AND : 
COLLISION for Manufacturers-Contractors Sporting Events 
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OF THE THOUSANDS OF COMPLETED CLAIM 
PAPERS RECEIVED IN OUR OFFICES DURING 
OCTOBER 77.3% WERE PAID THE SAME 
DAY AND 18.7% PAID THE NEXT DAY 


96% paid within thirty-two hours. Almost all of the claims paid on the 


second day were not received until the afternoon mail of preceding day. 








IF YOUR PROOF’S 0. K. IT’S PAID THE SAME DAY 





GULF INSURANCE COMPANY 
ATLANTIC INSURANCE COMPANY 
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Insurers Have to 
Have More Rate 
for EC in East 


Hurricanes on Top of Poor 
Loss Ratios Cause Insurers 
To Plan Prompt Moves 


NEW YORK—As a result of Hurri- 
canes Carol, Edna and Hazel along the 
eastern seaboard, extended coverage 
losses in 1954 in the states hit will run 
from five to 10 times the EC premium 
totals of 1953. Consequently, the busi- 
ness is going to have to have sub- 
stantially higher rates, and rating bu- 
reaus are getting together figures as 
rapidly as possible in order to make 
filings for the increases as soon as pos- 
sible. 

There are at least two good reasons, 


it is believed, for moving promptly. 
The insurers need the money, since 
many of them will show an _ under- 


writing loss for 1954 as a result of the 
big blows, and it is simply a more fa- 
vorable climate in which to ask for 
more money for EC while the hurri- 
canes and the losses from them are 
fresh in the minds of everyone. EC 
has certainly become a catastrophe 
line, and it is being hit with increasing 
frequency. 

There is a good deal of discussion 
about establishing a coastal zone in 
which EC would take a higher rate 
than inland. The results of Carol, Edna 
and Hazel apparently demonstrate that 
as these vast wind violences move in- 
land, the ground obstructions of trees, 
hills, buildings, etc., reduce their po- 
tency. Consequently, there seems to be 
a difference in the degree of savagery 
with which they hit coastal properties, 
compared with property inland. 


e e e 


There is expected to be more effort 
to eliminate TV and radio antenna 
coverage from EC deductible of $50 
mandatory, as it is in a few states. 
Most state insurance departments op- 
posed the mandatory and the rating 
bureaus filed instead the deductible 
and the full cover on an optional basis. 
The difference in price for full cover 
and the deductible, however, steadily 
has widened as EC experience wor- 
Sened, and this difference will be even 
sreater as a result of the storms this 
Year. 

Some underwriters don’t like the op- 
tional use of the deductible; they 
would prefer either the mandatory 
deductible or none at all. Where there 
ls a choice, they say, it is the owner 
who keeps up his property who takes 
the deductible and the one with pro- 
bercy in poor condition who buys the 


full cover. A few underwriters say 
that this is so much the case they 
could write an underwriting rule to 


that effect. Also, it is said, the demand 
for contractors, repair men, etc., after 
a hurricane is so great that the prices 
Simply are forced up. This takes much 
of the bloom off the objective of the 
deductible, which is to reduce the min- 








(CONTINUED ON PAGE 27) 











Zhe NATIONAL UNDERWRITER 


The National Weekly Newspaper of Fire and Casualty Insurance 


Named Executive Editor 


By HOWARD J. BURRIDGE 

Kenneth O. Force has been appointed 
executive editor of THE NATIONAL 
UNDERWRITER. He 
has been a mem- 
ber of its editorial 
staff since 1941, 
and editor for the 
past two years. In 
his new and more 
important capac- 
ity, Mr. Force will 
continue most of 
his former duties, 
and assume com- 
plete managerial 
and supervisory 
responsibility for 
the editorial operations. He will con- 
tinue to make his headquarters in New 
York. 

Arrangements looking toward Mr. 
Force’s promotion have been develop- 
ing during the past year. A realloca- 
tion of news handling has been per- 
fected. News from the New England, 
middle Atlantic, southern and south- 
eastern states is processed in the New 
York office. That from the middle 
west, southwest, Rocky Mountain and 
Pacific Coast areas is handled in Chi- 
cago as before. THE NATIONAL UNDER- 
WRITER is made up and printed in Chi- 
cago where an adequate and experi- 
enced staff is maintained, but over-all 
editorial responsibility is with Mr. 
Force in New York. This division of 





Kenneth 


Force 


editorial activities has proved most ef- 
fective. 

Kenneth Force has become outstand- 
ing in his field. He is experienced in 
every phase of insurance journalism. 
His editorials have attracted wide at- 
tention. His recent articles on the fire 
underwriter and the field man were 
characterized as little masterpieces. 
Whatever he writes reflects a full un- 
derstanding of the subject and the 
breadth of his experience. His expos- 
itory writing style is particularly in- 
teresting and readable. 

For many years Mr. Force has been 
a regular attendant at the annual 
meetings of National Assn. of Insur- 
ance Agents; National Assn. of Cas- 
ualty & Surety Executives; National 
Assn. of Casualty & Surety Agents and 
numerous state associations of local 
agents. His friendships are country- 
wide. Those who know him regard him 
as competent, responsible and trust- 
worthy. 

After attending the University of 
Kansas, Mr. Force in 1930 established 
a news agency in Kansas City, repre- 
senting about 25 trade papers, one of 
which was THE NATIONAL UNDERWRIT- 
ER. Recognizing his special talents as 
an insurance journalist, THE NATIONAL 
UNDERWRITER made him a member of 
its Chicago staff in 1941, associate 
editor in 1946, and transferred him to 
New York that same year at which 
time he became eastern editor. 








Murphy Decision 
in North America 
Case Upheld in Court 


NEW YORK—tThe appellate divi- 
sion of the state supreme court unani- 
mously has confirmed the determina- 
tion in the North America case. The 
proceedings were dismissed. There was 
no opinion. 

This is the case involving the issue 
of whether North America can sub- 
scribe for part of the services of New 
York Fire Insurance Rating Org. but 
go independent on dwelling fire busi- 
ness, and whether in doing so North 
America can use the rating material of 
NYFIRO. 

NYFIRO promptly moved to have 
reinstated the stay in the effective date 
of North America’s reduction in dwel- 
ling rates of approximately 10%, which 
the court had granted and which its 
decision dissolves. At the same time 
Sumner Stanley, general manager of 
NYFIRO, said “NYFIRO intends to ap- 
peal to the court of appeals (New 
York’s highest court) and will also ask 
for a stay pending decision. The fire 
insurance business regards this appeal 
as an absolute necessity in the public 
interest. NYFIRO desires a court deci- 
sion interpretative of the fundamen- 
tal questions involved.” 

. . . 

He said that NYFIRO and its legal 
counsel are considering an equity ac- 
tion to restrain continued use of its rat- 
ing data and material by North Ameri- 


Record Premiums 
and Losses for 
Crop-Hail in 1954 


Members of Crop-Hail Insurance 
Actuarial Assn. at their annual meet- 
ing in Chicago Dec. 10 will be pre- 
sented with preliminary figures on 
business in 1954 which will show the 
worst loss ratio since 1932, based on a 
dollar amount of loss 40% greater than 
the previous high. 

The yvear 1954 was one of new re- 
cords in almost every aspect of the 
crop-hail business, the preliminary re- 
port shows. Premiums were at a new 
high for the United States at $48,683,- 
395, slightly more than $4 million 
above the record of 1953. Losses at 
$35,204,631 compare with $25,532,416 
in 1953, the previous high. In 1954 
there was also the greatest amount of 
liability in force, $1,049,848,033, and 
the business was carried at the lowest 
national average rate in the record 
book. The loss ratio on crop hail for 
1954 was 72.31%, and the closest ap- 
proach to that in recent years is 71% 

(CONTINUED ON PAGE 27) 








ca. Damages would be sought, he said. 
This question was not adjudicated by 
the superintendent who ruled he had 
no jurisdiction. 

“Of much more fundamental impor- 
tance,” Mr. Stanley said, “is the neces- 
sity of interpreting the legislative in- 
tent as to whether there is to continue 
to be uniformity in fire class rates.” 
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Spirit of Status 
Quo Dominates 


NAIC Convention 


With More Than Usual 
Number of Lame Ducks 
Few Issues Are Debated 


By KENNETH O. FORCE 

NEW YORK—This midyear meeting 
was a lame duck session of National 
Assn. of Insurance Commissioners. 
Some key figures will not be back next 
June, and the temper of the convention 
was more indecisive than customary. 
There seemed to be more than the usu- 
al amount of going into executive ses- 
sion, as though commissioners did not 
care to debate the issues, where there 
were any, and thus commit themselves 
in front of the industry. 

A good example of this was the 
handling of uniform accounting. The 
subcommittee of commissioners ap- 
pointed to deal with six controversial 
UA items long on the agenda called a 
Saturday meeting. The industry ap- 
peared in full force and presented a 
constructive position in a more united 
way than ever before. There were in- 
dications that there would be a com- 
missioner-industry resolution of a 
troublesome subject. But nothing much 
came of the effort, in the opinion of 
members of the industry. 

The report of the commissioners sub- 
committee headed by Maloney of Cal- 
ifornia approved in principle continu- 
ation of present expense groups. It rec- 
ognizes that there are certain valid ob- 
jections to the definition of present ex- 
pense groups, including inspection ex- 





News Bulletins on page 28. 





penses and acquisition-field supervi- 

sion-collection expenses, but it recom- 

mended that the effort to find more 

satisfactory definitions continue to be 

a joint one of NAIC and the industry. 
. . . 

The industry had recommended as 
useful and helpful joint consideration 
by technical committees of NAIC and 
industry on the bases of expense allo- 
cation. The Maloney committee report 
approved this. That group also agreed 
with industry on eliminating from the 
agenda use of time study and unit 
counts in lieu of flat percentage load- 
ings. 

The industry also had urged elimi- 
nation from NAIC consideration the 
subject of jurisdiction of the NAIC 
uniform accounting subcommittee over 
cost analysis of other than the insur- 
ance expense exhibit. Here the Malon- 
ey group recommended elimination 
from UA rules authority to get copies 
of forms and definitions used by rating 
or service organizations for members 
or subscribers to comply with calls for 
expense analyses. The committee said 
the reason for this recommendation is 
that more authority than required was 
granted. However, this action is not to 
be construed as limiting the subcom- 


(CONTINUED ON PAGE %38) 
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NEW JERSEY SEMINAR 





Explores Nature of Competition of Direct 
Writers and Ways and Means of Meeting It 


NEWARK—Many agency meetings 
in recent months have devoted atten- 
tion to the problem of how local agents 
can meet the competition of direct 
writers. New Jersey Assn. of Insurance 
Agents sponsored a one day session 
here devoted exclusively to this sub- 
ject and attracted more than 465 agen- 
cy and company personnel from over 
the state. A number of ideas were 
presented, but perhaps the distinguish- 
ing feature of the meeting was the evi- 
dence that agents and companies are 
coming gradually into closer agree- 
ment on the character of the problem 
they face. 

The pattern resolves itself pretty 
much into this, that local agents, and 
those interested in their future wel- 
fare, are coming to realize that they 
must do some real selling, perform the 
services about which they talk, and 
come closer to the price of the direct 
writer, in order to meet the competi- 
tion which faces them. As Ira F. Weis- 
bart of Jersey City, the moderator, 
pointed out, because the direct writer’s 
acquisition cost is lower, its price to 
the public is lower, and a situation is 
created which raises the question of 
service by the local agent, whether it 
is being delivered, and what it is 
worth. 


Victor O. Schinnerer of Washington, 
D. C. and Arthur M. O’Connell of Cin- 
cinnati both agreed that the competi- 
tion of direct writers is as old as the 


insurance business in this country. 
Neither believes, however, that the 


local agent is headed for the trash can, 
and with this William W. Ellis, agency 
supervisor of Aetna Casualty. another 
of the speakers, heartily agreed. 

Donald C. Bowersock, president of 
the Boston, was scheduled speaker, but 
illness forced him to delay his appear- 
ance until afternoon, when he partici- 
pated in the question and answer ses- 
sion. H. L. Mather of Trenton, presi- 
dent of the association, presided. 

Mr. Schinnerer has attained an out- 
standing success by using the survey 
method of sales. He described the 
growing size and complexity of the 
American economy as having produced 
a real necessity for the attention of a 
competent, professional agent to the 
insurance needs of both commercial 
and personal insured. In no other way 
will insured obtain adequate and sound 
protection at a fair price. There has 
been a notable shift of the handling of 
insurance from the relative, the golfing 
companion, and so on, to the agent, the 
full-time competent, trained producer. 


During the Q&A session, Mr. Schin- 
nerer cited an actual case of meeting 
and out-maneuvering direct writer 
competition. This involved a brewery, 
the chief executive of which Mr. Schin- 
nerer knew. He invited Mr. Schinnerer 
to quote, but Mr. Schinnerer replied 
that he made surveys and did not bid 
for insurance. To this the brewery 
owner replied that he didn’t think he 
needed a survey but if he ever did he 
would call Mr. Schinnerer. 

Time went by and the brewery had 
a fire. The loss was $120,000, and there 
was $50,000 of insurance in a direct 
writer. The latter applied the coinsur- 
ance penalty and offered $25,000. It was 
at this point that the brewery owner 
remembered Mr. Schinnerer and asked 
him to call. Mr. Schinnerer went over 


the policy and pointed out parts of it 
which he believed entitled the brew- 
ery to recovery of the full amount of 
the contract. His suggestions were fol- 
lowed out and the brewery did collect 
$50,000. The brewery owner promptly 
asked him to make a survey of insur- 
ance needs, and “what we found would 
bring tears to your eyes,” he said. The 
survey resulted in a 24 page report, the 
result was that Mr. Schinnerer took 
over the line. The survey method takes 
time, but if the agent is using it prop- 
erly, time works for him, he said. 

What Mr. Schinnerer offers his pros- 
pect is a method for determining with 
scientific exactness the insurance re- 
quirements of individual, firm or in- 
stitution, with the ultimate aim of 
prescribing for those requirements as 
efficiently and economically as pos- 
sible, consistent with sound insurance 
judgment. 


Three steps are required. One is a 
complete examination of the risks and 
hazards involved, the second is diag- 
nosis, measurement of the possibility 
of loss from each hazard and the pro- 
bable extent of such loss with its im- 
portance to the buyer, and third, pre- 
scribing the proper method of protec- 
tion. 

One problem, he said, is that com- 
panies must of necessity promote their 
best qualified men, which means their 
stay in any given city is limited. This 
means strength at the top, but for the 
buyer it means the company is con- 
stantly changing the team that serves 
him. What companies gain in well- 
trained personnel at the top the buyer 
loses at the local level. 

The constant promotion of trained 
personnel, in light of the increased 
business done by all insurers, has left 
a critical shortage of trained men at 
the local level. While insurers have 
stepped up their recruiting program 
in the past few years, they still have 
to train new men. 

He said if he were an insurance buy- 
er, he would be sure he had a trained 
crew working for him, that is, a com- 
petent local agency. 


Mr. Ellis gave his talk on the “Sign- 
posts on the Road to Successful Sell- 
ing.” The two things most likely to 
turn the tide in the favor of the agency 
system are more and better service 
and more and better selling, he de- 
clared. The skeptic calls this old stuff. 
and it is, old as the hills—and just as 
enduring. If the independent insurance 
agent, the entrepreneur of the great in- 
surance business, elects to preserve 
the system which has brought so much 
certainty to so many, he needs only 
to sharpen these two miracle-making 
tools, sales and service, and put them 
to immediate and extensive use. 

Mr. Weisbart called attention to the 
fact that some insurers, including di- 
rect writers, advertise in New Jersey 
at points where automobile owners go- 
ing through the inspection line, which 
they must do twice a year, have to see 
the advertisement. Hudson county as- 
sociation is going to do similar adver- 
tising. 

Mr. Schinnerer was asked why not 
a merit rating plan for good drivers? 
He replied that there are other meth- 
ods of solving the automobile problem 
that will stand up better under com- 
petition. 


How much service can the agent 
give the insurance buyer, as much as 
$25 worth, the difference in cost be- 
tween one automobile policy, say, and 
another? Mr. Ellis replied that the au- 
tomobile owner needs a lot of service. 
He needs it written properly for him. 
It will do him no good to have 100/300 
limits if the loss happens in such a way 
that he is not covered. Information 
about new needs develops at the time 
of the sale or renewal and is worth 
a lot to insured. Then when a claim 
arises, insured wants someone repre- 
senting him. He certainly needs service 
at this point. However, local agents 
would unnecessarily handicap them- 
selves if they limited service to one 
line, such as automobile. There is an 
overall insurance problem for every 
insured, and it embraces all lines that 
are applicable to him. What he needs is 
a system of protection fitted for his 
problems. It doesn’t matter how the 
loss occurs—he needs coverage, advice 
and help. That program has to be kept 
up. 

Agents can no longer justify the 
commissions they get if they are doing 
business by mail and are not exposing 
themselves to customers, Mr. Ellis de- 
clared. 

Mr. Bowersock, in discussing the 
growth of direct writers, emphasized 
their rise in relative position in the 
business and the loss of position by 
agency stock companies. For the in- 
dividual insurer results in the next 
few years will depend upon the ag- 
gressiveness and flexibility with which 
they meet competition, he believes. He 
suggested that perhaps mergers may 
occur which will improve the competi- 
tive position of some companies. 

It is conceivable, he continued, that 

(CONTINUED ON PAGE 26) 








Postpone Action on Auto 


Rate Filing in Okla. 


OKLAHOMA CITY—The National 
Bureau filing for a 22% rate increase 
on auto liability in Oklahoma has been 
withdrawn at the request of Raymond 
Gary, governor-elect, who will take 
office Jan. 1. 

Withdrawal of the filing came in 
time to stave off an investigation of 
all insurance rates in Oklahoma, 
scheduled by the legislative council 
insurance committee. The National Bu- 
reau, it is understood, will refile its 
automobgle rates, and also will file 
for a revision of general liability 
rates, and at that time the legislative 
= will take up the matter fur- 
ther. 


Five point guide on uniform accounting pre- 
sented to NIAC by all-industry group Page 3 
NAIC and industry may jointly tackle prob- 
lems of multiple line 
New Jersey seminar explores ways to meet 
direct writer competition ....................Page 2 
North America issues endorsement on PHD 
for drive-other-cars 











Kenneth Force named executive editor of The 
National Underwriter cscrvsc Ge 1 
Spirit of status quo dominates NAIC midyear 
convention at New York Page 1 
New York appellate court upholds department 
decision in North America case 
1954 is record year for premiums and losses 
in crop-hail business 
Expense factor in workmen's compensation 


is reduced as Of Nov. 23 on. Page 5 
American Bar Assn. insurance committee 
chairmen are appointed  ............008 Page 16 


Claims Massachusetts demerit rating plan not 
doing the job 
A&H associations 
ing 


plan joint 


group meet- 
Page 8 


North Americas He 


PHD Endorsement 
for Other Cars 


A new automobile PHD endorse. 
ment, called the physical damage ex. 
tension endorsement, has been intro- 
duced by North America companies, 
It is designed to be attached to auto 
PHD combination or multiple policies 
to broaden basic coverage for individ. 
ually owned private passenger cars, 

The endorsement covers use of oth- 
er private passenger automobiles or 
utility trailers and additional expense. 

The same physical damage protec- 
tion carried on insured’s car is ex- 
tended to private passenger cars he 
may borrow or rent and it applies on 
the same basis to utility trailers. Coy- 
erage is provided up to the cash value 
of the other automobile, even though 
it may be more than the value of in- 
sured’s own car. Coverage on utility 
trailers is cash value not to exceed 
$500. 

The additional expense goes beyond 
the loss of use by theft, rental reim- 
bursement, of the basic policy. Insured 
may be reimbursed for additional ex- 
pense incurred at the rate of $6 a day 
up to 30 days when he suffers the loss 
of use of his own car from physical 
damage perils insured in the basic 
policy. 

Annual premium charge for the en- 
dorsement is $1 on policies excluding 
collision and $2 on policies including 
collision. 

The new endorsement is available 
in 34 states, Alabama, Arizona, Arkan- 
sas, California, Colorado, Connecticut, 
Delaware, Florida, Georgia, Idaho, In- 
diana, lowa, Kansas, Maine, Maryland, 
Minnesota, Missouri, Montana, Nebras- 
ka, Nevada, New Hampshire, New 
Mexico, North Dakota, Ohio, Okla- 
homa, Oregon, Pennsylvania, Rhode 
Island, South Carolina, South Dakota, 
Tennessee, Utah, Vermont and Wash- 
ington. 





Part-time Agent Fights 
to Join Board So He Can 


Share City Business 


John E. Leary, a part-time agent 
and safety engineer with an insurance 
company, has challenged the action of 
North Andover (Mass.) Insurance 
Agents Assn. in denying him member- 
ship on a technicality. He appeared at 
a hearing conducted by North Andover 
board of selectmen and responded to 
the agents’ reasons for rejecting him 
with charges of lack of common de- 
cency and “close corporation.” 

The selectmen control distribution 
of the town’s fire and casualty busi- 
ness, which is shared equally by mem- 
bers of the agents’ association. 

The association, through Richard 
W. Whipple, chairman, Thomas J. 
McGrail, secretary, and Andrew F. 
Coffin, executive board member, took 
the stand that Mr. Leary’s application 
was not submitted at the proper time 
and was directed to the wrong official. 
Since then, the association’s by-laws 
were amended to limit membership to 
full-time agents. 

In response to the selectmen’s sug- 
gestion that he file a new application 
in the proper manner, Mr. Leary said 
he would be certain to be turned down 
due to the by-laws amendment. The 
selectmen then suggested that the as- 
sociation consider his application 4s 
submitted in the proper way and be 
fore the amendment went into effect. 
They declared that they cannot pas 
judgment until the agents act on the 
application and directed them to do 8 
at an early meeting. 
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Business Presents 
5-Point Guide 
for NAIC on UA 


NEW YORK—Commissioners were 
urged to approve five principles in 
connection with uniform accounting by 
representatives of the entire business 
except life, at a meeting here of the 
subcommittee of commissioners on UA. 

These principles are: 

—That a countrywide expense ex- 
hibit serves a useful purpose in de- 
veloping credible expense statistics. 
The term “countrywide expense ex- 
hibit” was used in the generic sense 
and not specifically with reference to 
the countrywide expense exhibit pres- 
ently attached to the convention form 
of annual statement. 

—That a countrywide expense ex- 
hibit should be subject to reasonable 
rules covering the distribution of ex- 
penses. 

—That such rules should be con- 
fined to those broad groupings which 
are susceptible of uniform treatment. 

—That those groupings susceptible 
of uniform treatment are major lines 
of business and certain broad func- 
tional groupings and not narrower 
groupings. 

—That rate-making and rate ap- 
proval are subjects which reside with- 
in the exclusive jurisdiction of the 
filing companies and the individual 
state authorities, respectively, and 
therefore the industry is opposed to 
any action by National Assn. of Insur- 
ance Commissioners which would in- 
terfere with the freedom of the com- 
panies or state authorities in this field. 


H. P. Stellwagen, executive vice- 
president of Indemnity of North Amer- 
ica, representing Assn. of Casualty & 
Surety Cos., outlined the principles be- 
fore the special subcommittee of com- 
missioners. This is the group appointed 
by NAIC last June to study certain 
controversial items on the UA agenda 
and dispose of them “with some degree 
of finality.” 

The subcommittee is headed by Ma- 
loney of California, and he presided at 
the meeting here, which was held Sat- 
urday ahead of the opening of the 
NAIC midyear. Other commissioners 
belonging to the group who attended 
were Sullivan of Kansas, Jackson of 
Maryland, Navarre of Michigan, Pan- 
sing of Nebraska, Deputy Superintend- 
ent Joseph F. Murphy of New York, 
Robinson of Ohio, Burg of South Da- 
kota, and Northington of Tennessee. 
Lange of Wisconsin did not attend the 
Saturday session. 

The controversial items on the agen- 
da are continuation of present expense 
groups, definition of inspection ex- 
penses, definition of acquisition, field 
supervision and collection expense, 
disposition of the report of the sub- 
committee of the industry uniform ac- 
counting committee on bases of allo- 
cation, utilization of time study and 
unit counts in lieu of flat percentage 
loadings, and jurisdiction of NAIC uni- 
form accounting subcommittee over 
cost analysis of other than insurance 
expense exhibit. 

Mr. Stellwagen pointed out that UA 
has been before the NAIC for a con- 
Siderable time and the subject has 
been clouded with some confusion and 
has generated considerable contro- 
versy. The business believes that much 
if not all of this confusion and contro- 
versy could be eliminated if there were 
agreement on certain broad policies 


and specific standards in connection 
with collection and presentation of ex- 
pense statistics. Hence the five prin- 
ciples. 

Applying the principles to the agen- 
da items, he suggested maintenance of 
only three expense groups—loss ad- 
justment expense; taxes, licenses and 
fees; and all other. Those are, he said, 
broad groupings susceptible of uniform 
treatment and have general applica- 
tion to all branches of the business and 
to all companies in such branches. Nar- 
rower groupings of expenses would 
make uniformity of definition and 
treatment impossible, with the result 
that compilations of narrower expense 
groupings would be devoid of meaning 
because composed of dissimilar and 
unequal elements. 

He said the attempt to define inspec- 
tion expenses should be abandoned be- 
cause the item is not recommended for 
inclusion in the expense groupings and 
because it is not susceptible to rea- 
sonable rules of allocation for differ- 
ent branches of the business and for 
different lines of insurance. 

The effort to define acquisition, field 
supervision and collection expense 
should be abandoned, he urged. This 
item is not susceptible of uniform 
treatment. It varies by branches of the 
business and by individual companies 
within each branch. The various meth- 
ods of acquiring business make uni- 
form definition and uniform treatment 
unreasonable and unrealistic. 

There is room for a continuing study 
at the technical level of the basis for 
the allocation of expenses, he said. 
Joint consideration by technical com- 
mittees of NAIC and the business could 
prove useful and helpful. 

The time study item should be eli- 
minated because it is essentially re- 
lated to rate-making. The making of 
rates varies with the different branch- 
es of the business and the subject is 
not susceptible to uniform treatment. 


The jurisdiction item should also be 
eliminated from consideration because 
of its relation to rate making. That is 
within the exclusive jurisdiction of the 
filing companies and rate approval is 
within the jurisdiction of individual 
state authorities. Companies and agen- 
cies which make rates must be free to 
make such analyses as are necessary 
for establishing and filing rates. Such 
analyses are the private function of the 
rate-makers and should not be subject 
to the jurisdiction of an NAIC commit- 
tee. 

The business, he said, believes these 
UA problems, which have vexed com- 
missioners and the business, may be 
achieved if the five principles are en- 
dorsed by the committee as a matter 
of high level policy. 

H. Clay Johnson of Royal-Liverpool, 
representing National Board; John F. 
Neville of National Assn. of Insurance 
Agents; Barclay Shaw of National 
Assn. of Insurance Brokers; C. H. 
Graves of Mutual Advisory Assn. and 
Mutual Bureau; Vestal Lemmon of Na- 
tional Assn. of Independent Insurers, 
and C. F. J. Harrington of National 
Assn. of Casualty & Surety Agents, 
concurred in the expression of the 
viewpoint of the business by Mr. Stell- 
wagen. Mr. Neville said American 
Assn. of Managing General Agents 
concurred in this view. No representa- 
tive of that organization was able to 
attend the hearing. 

Murphy of New York asked Mr. 
Stellwagen if it would be possible un- 
der the five principles for a state to 
look at the indications of the expense 
filing in reviewing a rate filing. Mr. 
Stellwagen replied it would, that what 


NAIC, Industry May 
Jointly Tackle 
Problems in ML 


NEW YORK—The need of some high 
level consideration of the problems in- 
volved in multiple line underwriting 
and the desirability of accompanying it 
with the sanction of National Assn. 
of Insurance Commissioners, which 
can be achieved with an NAIC com- 
mittee working with the industry, was 
posed by Commissioner Maloney of 
California at the NAIC convention 
here. 

The commissioners have a subcom- 
mitee of the rates and rating organiza- 
tions committee which has multiple 
line underwriting as its assignment. 
This is headed by Pansing of Nebraska 
and it was at the session of the Pansing 
group that Maloney reiterated his view 
that commissioners have a_ responsi- 
bility in ML developments. After 
multiple line legislation was adopted 
in all but one state, the commissioners 
let the subject drop, he pointed out. 
Companies have developed their ML 
powers individually and there is a 
feeling that this has been in all direc- 
tions. NAIC fathered ML legislation 
and it is highly desirable that it work 
with the industry on the development 
of some basic principles. 

Taylor of Oregon in April appointed 
an industry committee, consisting of 
C. L. Allen of Aetna Fire group, James 
R. Barry of Corroon & Reynolds, James 
F. Crafts of Fireman’s Fund, W. C. 
Jainsen of Hartford Accident, Frank- 
lyn Marryott of Liberty Mutual, A. L. 
Ross of Crum & Forster and Frank- 
lyn B. Tuttle of Atlantic Mutual. 

W. H. Tribou of Aetna Fire group, 
representing Mr. Allen, made a report 
for the committee, at the Pansing ses- 
sion. Mr. Tribou said the committee 
has been proceeding without any di- 
rection from an all industry group or 
commissioners’ committee. The com- 
mittee would like to be instructed as to 
its scope. 

There are certainly some perplexing 
problems at this juncture of multiple 
peril development, he said. There is a 
degree of confusion in the course the 
business is taking as a result of ML. 
There is some uncertainty as to wheth- 
er the powers are being used in the 
interest of the public. There is need to 
review all phases of the situation to 
see if the powers are being developed 
for the benefit of all interests. There 
are opportunities ahead. 

Asked to comment, James R. Barry 
said there should be a study made but 
it should be by commissioners. They 
should start from scratch and review 
their responsibilities in connection 
with ML. Their first responsibility to 
the public is to see that the solvency 
of companies operating in the state is 
maintained. 

He said he opposed ML powers at 
the outset 10 years ago and still does. 
He is particularly concerned about the 
rights of small insurers. 

The insurance department has just 
as much responsibility to policyholders 
of small companies as of large in- 
surers. One danger is to third parties, 








the business opposes is some implica- 
tion of national authority which would 
be binding on individual commission- 
ers. Actually, he said, in reviewing rate 
filings commissioners review every- 
thing relating to it including the 
“agonized howls of underwriters”. 


if an insurer empowered to write ML 
goes into liability and is wiped out 
by a wind catastrophe. He suggested 
that the business sustained $250 mil- 
ion loss from the 1950 northeast storm 
and another $250 million in the three 
hurricanes along the east coast this 
year. There are small companies that 
shouldn’t be allowed to write third 
party coverages. 

It is no longer possible, he said, to 
tell the worth of a company by check- 
ing its capital and surplus. It is neces- 
sary to know how much liability the 
company has that is subject to catas- 
trophes like hurricanes. 

He spoke strongly against individ- 
ible premiums, in the interest of re- 
taining credibility of statistics: other- 
wise the rating system it has taken 75 
years to build will be destroyed. ML is 
a privilege; it isn’t mandatory, he said. 

Pansing agreed that the industry 
report poses some questions of policy 
for both the business and the commis- 
sioners, as to scope of activity, as to 
how detailed its work should be, etc. 

The Pansing committee voted to rec- 
ommend that it hold a meeting with 
the industry group and discuss matters 
of objectives, scope, etc. 





Holds Group A&H Rates, 
Classes Don’t Have 
to Be Filed in Illinois 


The Illinois insurance code does not 
require the filing of classifications of 
risks and premium rates pertaining 
thereto for group A&H policies, accord- 
ing to an official opinion of Attorney 
General Latham Castle. The opinion 
issued at the request of Director Mc- 
Carthy of Illinois, said the insurance 
code applies to group A&H policies 
only insofar as it precribes procedures 
to be followed in obtaining approval 
of policy forms, and the provisions of 
Section 355 requiring filing of classi- 
fications of risks and premium rates 
do not apply to group A&H. 

If there is need for such filing, the 
attorney general said it should be made 
the subject of appropriate legislation. 





IM Definition Is 
Guide Only in Neb. 


The statement in the Nov. 18 issue 
to the effect that the new nationwide 
marine definition had been adopted in 
Nebraska was erroneous. Director 
Pansing issued an administrative rul- 
ing which stated that Nebraska would 
employ the definition as a guide only, 
and in adopting this rule, the director 
rejected the old nationwide marine 
definition. 





AFIA Appoints New 
Guam General Agency 


American Foreign Insurance Asso- 
ciation has appointed Marianas Fi- 
nance Corp. general agents of Hart- 
ford Fire and Accident in Guam. It 
will write fire, typhoon, marine cargo, 
inland marine, automobile, fidelity and 
alien bonds, WC, burglary, casualty 
and other classes except life. 

Joseph Flores is president of the 
new general agency. He is also pub- 
lisher of the Guam Daily News. 


Smoke & Cinder Men Elect 


Joseph F. Cohan of Coroon & Rey- 
nolds has been elected president of 
Smoke & Cinder Club of western 
Pennsylvania. G. A. Margraff of Paci- 
fic National is vice-president, C. R. 
Van Wickle of National Union sec- 
retary and Milton McNeill of Hart- 
ford Fire treasurer. 
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New WC Act in R.I. 
Prompts Higher Rates 


An increase of 6.9% in most classifi- 
catidns of workmen’s compensation 
has been approved for Rhode Island, 
effective Dec. 1. This is the first change 
in WC rates since Jan. 1, 1953. Rate 
revisions in the remaining classifica- 
tions, for which an important propor- 
tion of losses is under the U.S. long- 
shoremen’s and harborworkers’ com- 
pensation act, range from no change to 
5.6% increase. 

Premiums for existing policies, ex- 
cept those for which the normal ex- 
piration date is on or before Dec. 31, 
will be increased by the applicable 
percentage. 

The higher rates result from the in- 
creases in benefits prescribed by the 
new Rhode Island compensation law 
which, effective Nov. 1, increased max- 
imim weekly compensation for total 
disability from $28 to $32, and the 
minimum from $15 to $17. Maximum 
weekly payments for permanent par- 
tial disability rose from $18 to $22. 
Maximum weekly compensation for 
fatal disability increased from $16 and 
$20, varying according to dependency, 
to $18 and $22. The new law further 
provides for payment of an additional 
$2 per week for each child over two in 
number where there is a widow, and 
$2 for each child over three in number 
if there is no widow. All this amounts 
to a 10% increase in death benefits. 

Benefits under the new schedule are 
payable on its effective date regard- 
less of when the employer’s coverage 
was purchased. 





Chicago Fire Protection 


Engineers Plan Panel 

The Dec. 8 meeting of the Chicago 
chapter of Society of Fire Protection 
Engineers will feature a panel dis- 
cussion on closer cooperation between 


municipal authorities, architects and 
fire protection engineers. 
Roy Christiansen, former Chicago 


building commissioner and now with 
the architectural firm of Everett Quinn 
& R. T. Christiansen; F. Prindiville, 
chief fire prevention engineer of Fire 
Prevention Bureau of Chicago; W. 
Murphy, chief of the Evanston Fire 
Prevention Bureau, and C. J. Shukes, 
chief engineer of Cook County Inspec- 
tion Bureau, will participate. 





Hoosier Cas. Promotes Green 


C. Norman Green, manager of the 
A&H department of Hoosier Casualty, 
has been elected secretary-treasurer 
succeeding the late Arthur J. Wrege. 
He continues his former work, with 
Harold A. Moore as assistant manager 
of the department. Mr. Green started 
with the company in 1921, having been 
previously with Public Savings Life 
and American Central Life. He is a 
former secretary of H&A Underwrit- 
ers Conference and a past president of 
Indianapolis Assn. of A&H Underwrit- 


ers. 


L. A. Claim Men Elect 

Los Angeles Life & Accident Claims 
Assn. has elected Richard Protsman, 
Lumbermens Mutual Casualty, as 
president; Leon Levy. Equitable Socie- 
ty, vice-president; Robert B. Busman, 
Occidental Life, secretary. and John 
W. McCombs, Massachusetts Indemni- 
ty, treasurer. 

A talk was given on psychosomatic 
illnesses by Dr. John B. Doyle. 








New Mont. Mutual Insurer 


Glacier National Mutual has been 
organized at Billings, Mont. Among 


the directors is Robert J. Yoeman of 
Great Falls, who is the newly elected 
vice-president of Montana Assn. of 
Mutual Insurance Agents. 


—_—_——_ 


Traffic Deaths in Oct. 
Down, 10th Time in ‘54 


Traffic deaths decreased in October 
for the 10th month in a row, Nationa] 
Safety Council reported. Nevertheless, 
the death total of 3,580 was the largest 
for any month in 1954, and the 2% de- 
crease from October of last year was 
the smallest since January. 

For 10 months, the council sai 
deaths totaled 29,350—about 6% fewer 
than for the corresponding months of 
1953. 





Transportation to Write 
Participating WC in Cal. 


Transportation, the affiliate of Con- 
tinental Casualty, has begun writing 
workmen’s compensation in California 
on a participating basis. James M. 
Russell, San Francisco manager of 
Transportation’s group department, has 
been appointed to direct the new WC 
program in northern California. Mr. 
Russell has been in the business since 
1925, starting as San Francisco man- 
ager of Detroit Fidelity & Surety. Sub- 
sequently he was with Independence 
Indemnity, Ocean Accident, Asso- 
ciated Indemnity, Colonial and Public 
Service. 





Robinson Goes to New 
Cleveland Office 


Robert C. Robinson has been ad- 
vanced to district engineer by Hartford 
Accident at the new Cleveland office 
which officially opened Dec. 1. Mr. 
Robinson joined the company’s engi- 
neering department at Chicago in 1948 
and has recently been in the Madison, 
Wis., field office. 


Forum Ponders A&H Problem 


John F. Dineen, Great American 
Indemnity, and Robert E. Little, Paul 
Revere Life, discussed government in 
the A&H field at the Nov. 30 meeting 
of Insurance Forum of San Francisco. 
Among the topics they took up were 
the proposed federal health reinsur- 
ance plan, the FTC charges against 
A&H companies and the conflicts of 
state and federal supervision. 


Mutual Benefit Shows Gain 


Premium income of Mutual Bene- 
fit H. & A. in the first 10 months of 
1954 exceeds that of the same period 
last year by more than $16 million, 
president V. J. Skutt, told the direc- 
tors in a monthly report. 











Auto Panel at Detroit 


“The Buyer’s Viewpoint on Auto- 
mobile Insurance” was discussed by a 
panel at the December meeting of De- 
troit Assn. of Insurance Agents. Tak- 
ing part were John F. Cole, Jr., chair- 
man of the automobile committee; Dr. 
H. W. Johnson of the University of 
Detroit, and Richard Turner, automo- 
bile department manager of Marsh & 
McLennan. 





American Indemnity Has Changes 

American Indemnity has transferred 
L. H. Wingett from Kansas City to San 
Francisco as manager to succeed 
Leonard Newcomb, who has resigned. 
R. E. Merklin, special agent at St. 
Louis, has been promoted to manager 
at Kansas City to replace Mr. Win- 
gett, and G. S. Goodwin, who has been 
with Norwich Union in the Missour! 
field, has been appointed special agent 
at St. Louis handling eastern Mis- 
souri and southern Illinois. 





Self-Insured Program Changed 
Assemblyman Eugene F. Banniga! 
of Kings county, New York, who was 
to address the annual meeting of Self- 
Insurers Assn. Dec. 9 in New York 
City, will be unable to attend. The pro- 
gram was reported in the Nov. 18 issue. 
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“t. R d WCE White was named operating division 
> manager of the Pacific Coast zone of- 
4 e uce xpense fice in Menlo Park, Cal. Thomas H. 
ctober F e As fN 93 Cole was oo Rey lb 
s sion manager at ariotte, ° e oyce 
wen ac or 0 1OV. V. Martin was made services manager 
sie NEW YORK—For filings made on at Charlotte. John P. Foster was trans- 
ateen and after Nov. 23, 1954, with effective ferred to the property management 
6 de- dates during 1955, the expense provi- Staff at Menlo Park. Jerome E. Brown 
7 sions in workmen’s compensation rates oP ok Wied F Peas ane daastaned 
anges th : yn. lo Park. We ; y was 
said = be See ee ee ad assistant sales manager at Dallas.| 
fewer eral manager Of National ‘ounci! Of John H. Cox was made sales manager'| 
he Compensation Insurance, told the WC at Vancouver, Canada, and Robert A.| 
7 committee of National Assn. of In- White was named claim manager at} 
surance Commissioners at the midyear Vancouver. 
meeting here. This decision was unani- 
mously reached by the rates committee Riding With Drunken 
of the council at a meeting Nov. 23, he = - 
said. , Driver Is Contributory 
Ron Incorporated in this change, he said, Negligence, Jury Holds 
bie as a standard rate making procedure, ; J 
ss M will be the inclusion of all loss adjust-  LOUISVILLE—A jury before fed- 
er of ment expense with losses. eral district judge Henry Brooks here 
1t, has This is a most logical and forward ae Sees Oe § DeFSON ha pearing ‘ 
vy WC step, he declared, since the policy pro- awn cclbonabaece Se 6 Gey = 
“ A : bes contributory negligence, if he enters 
+ Mr. vides that insured shall receive not the car knowing the driver has been 
since only insurance against his compensa- drinking. 
‘Son. tion and common law liability to the = The decision was in a case in which 
d ub- injured employe but also contemplates Mrs. Deeann Graf, of Kirkwood, Mo., 
ae payment of expenses in handling formerly of Elizabethtown, Ky., sought 
ublic claims on behalf of the employer, in- $92,850 from Samuel Swope in dam- 
cluding representation before and ages for injuries suffered in an auto- Pre 
ther necessary dealings with indus- Mobile accident on Dec. 25, 1952. “, 
pr gon . Swope was driving the car at the time % 
trial commissions and the defense of nq Mrs. Graf was a passenger, along ‘ ; se 
suits in court actions, however ground- with four others, including Mrs. Graf’s ia 
less. husband, Albert C. Graf. 
1 ad- Thus the cost of all the protection Testimony indicated that the six € 
rtford which is the contractual right of in- members of the party had been drink- a a 
office sured on purchase of his policy will be ing at a social function shortly before ee 
. Mr. considered together for ratemaking the accident. Swope was alleged to 
Rie rposes. This procedure already has have been driving at 80 to 85 miles an 
— eet : ) hour, when he lost control of the car 
1 1948 been adopted in automobile and gen- five’ miles north of Elizabethtown, j 
dison, eral liability, where the contractual after he failed to make a turn. 
rights of insured under his policy are The jury, after a half hour delibera- A 
similar. tion returned to the court room to ask % 
lem The present breakdown of the ma- the court as to Mrs. Graf’s responsi- ton 
' nual rate shows that 32.8% of the rate bility. Judge Brooks told the jurors 
in | goes toward service, overnend, taxes {het Mrs. Graf was guilty of contribu , 
: 7 . or = —_ 5 . c c 2 ons 
ent in and profit and 67.2% for loss and loss ger of an automobile knowing the . ee Mighty good business for you— 
eeting adjustment. ., driver had been drinking. The jury these private and corporate plane 
rcisco. Under the new program, he said, then denied the claim for damages. iii ry aes 
were the provision in manual rates for ser- Ih; cas , thi 
insur- vice, overhead, taxes and profit will . igh time you got your share of this 
gainst be 32% and provision for loss and loss W. J. Mitchell Elected business. 
cts of adjustment 68%. The 32% in manual Kansas City CPCU Chief And, it’s a mighty smart idea to wrap 
rates will of course continue to be sub- William J. Mitchell, North America, up all their Insurance mn the same com- 
tin ject to substantial discounts as pre- is the new president of the Kansas pany—fire, auto, liability and aviation, 
miums increase above $1,000 based on City CPCU. Other officers are Robert right down the line. Agents know it's 
Bene- the same provisions for reduced ac- J. Morgenthaler, Associated Agencies, ich easier to handle an entire account 
ths of quisition and company overhead as at vice-president; Donald N. Brissman, ee ee ee ‘ 
period present. C. O. Jones agency, secretary, and with just one company. : 
— John B. Owen, Central Mutual Cas- Our agents have no difficulty placing 
irec- ualty, treasurer. Aviation Insurance with us. After all, 
N.C. State Hospital Assn. A. L. Kirkpatrick, manager of the we're in the INSURANCE business 
Would Convert to Stock A&H ocean Begg A and if we can quite capably msure a 
State Hospital Association of Tar- recent all-industry luncheon held by man’s house, car, boat and other pos- 
Auto- boro, N. C., has filed to convert from the chapter. Four Kansas City men i . why shouldn't we insure 
1 by a a non-stock hospital service corpora- received CPCU diplomas at the event his (or his company’s) airplane? 
of De- tion to a stock A&H company. A hear- which was attended by 350 persons. ‘ 
ae ing will be held on the matter by Com- We'd like to I or oe 
- missioner Gold Dec. 13. . | ed like To hear from you it} you have 
e; Dr. Mr. Gold has disallowed charges of Allstate Cuts Rates in Cal. any Aviation problems. 
ity of mismanagement leveled by Mrs. Bar- Allstate has made reductions on pri-| 
itomo- bara P. House of Rocky Mount, a for- vate passenger automobile rates in| 
arsh & mer president of the association and California, the average for liability | 
widow of the founder, but agreed with being a decrease of 4.1% and for yar vill 
her that the original plan failed to pro- sion 6.3%. Dec. 1 is the effective date. | 
anges tect the interests of certificate holders There are no changes in commercial | 
ferred in a company reserve of approximately rates. | 
to San $150,000. There is a possibility the new The liability reductions are for driv- C/ 
patie plan will not be opposed. ers under 25 who are married and a Crew Cl /2tUP7CC 7COM PP 
signed _It would give each of the 12,000 cer- have children, who are single and drive | f 
at St os ae = ; ae common less than half the annual mileage of a/| : 
anager Stock free and shares o par pre- family car and adult drivers who drive | ° 4 
Win- ferred stock equivalent to the holder’s more than 10 miles to work or who | CASUAL ee | Sener 
s been interest in the reserve. If Mr. Gold ap- use the car for pleasure driving only. | 150 WH ee eee oe VY. 
issour! aye Pom Ly will be reer-sapmper Collision reductions apply to all | ROYAL INSURANCE COMPANY. LTD. © THE LIVERPOOL & LONOGN & GLOBE INSURANCE COMPANY LTD. © ROYAL INDEMNITY COMPANY 
se oe next adult drivers and to ages 21-25 who| GLOBE INDEMNITY COMPANY © QUEEN INSURANCE COMPANY OF AMERICA © NEWARK INSURANCE COMPANY © STAR INSURANCE 
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are single and drive less than half the | COMPANY LID. © THAMES & MERSEY MARINE INSURANCE COMPANY. LTD. © VIRGINIA FIRE & MARINE INSURANCE COMPANY 


Allstate Promotes Ten 


annual mileage of a family car. 





dd Allstate has made a number of exec- ‘ ~— 

nnigan utive appointments. United Pacific Promotes Two 

10 was Edward Groweg was appointed ser- Joseph A. Wynne has been elected | 

f Self- vices manager of the southeastern zone an assistant vice-president and Mere-| 
York in Atlanta. Homer F. Paulson was dith A. Hilton has been elected assist- | 

1e pro- | Made accounting division manager of ant secretary of United Pacific of! 

3 issue. the southeastern zone. Douglas R. Tacoma. | 
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150 Turn Out for 
San Antonio I-Day 


The Insurance Day sponsored by San 
Antonio Insurance Exchange was at- 
tended by approximately 150 agents 
and agency employes. Charles F. C. 
Ladd, exchange president, presided at 
the opening, and Jack Frazier had 
charge of the program. 

Talks were given by C. A. Hutto, 
manager at San Antonio for General 
Adjustment Bureau, who discussed 
“Public Relations and Adjusting;” 
Jack Maguire, director of public rela- 


tions for Texas Insurance Advisory 
Assn., who said the insurance business 
has never realized fully the value of 
public relations; R. V. Ricketts, assis- 
tant manager of Texas assigned risk 
plan, who described the development 
of financial responsibility laws; Joe A. 
Vincent, president of the Texas asso- 
ciation, and Mark Wentz, Texas fire 
commissioner, who commented on in- 
surance problems. 

In the afternoon there was a study 
of efficiency and record-keeping pre- 
sented by R. J. Layton, vice-president 
of Rough Notes. 








An 
Emblem 
of 





Security 


‘cooperation. 


interests of its producers. 








OR more than 100 years the trade mark of the 
‘Hanover Fire’’ has been emblematic of unquestioned 
security to policyholders and a pledge of service to pro- 
ducers. It is a guarantee of strength and dependability 
— it is indicative of a spirit of fair dealing and friendly 


Established on Hanover Square, New York City, in 1852, 
the company is a nationwide aggressive organization 
whose facilities are always available to further the best 


You are cordially invited to avail yourself of these factors 
of sound security and specialized service by writing to: 


THE HANOVER 


FIRE INSURANCE COMPANY 
of NEW YORK 
Org. 1852 


HOME OFFICE 
111 John Street, New York 38, N. Y. 
WESTERN DEPARTMENT 
Insurance Exchange Bldg. 
Chicago 4, Illinois 
PACIFIC COAST DEPARTMENT 
340 Pine Street 
San Francisco 4, Calif. 


A 
Pledge 
of 
Service 
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COMPETITION 


. HAS RETURNED!!! 


ARE YOU PREPARED TO MEET IT ? ? ? ? 
Increase your VOLUME by safely reducing the premium cost. 
* SELL THE PERKIOMEN NON-ASSESSABLE POLICY. 


To ALERT AGENTS who are looking for the best way to realize their 
maximum potential WE URGE YOU TO WRITE US TODAY. 


* 
PERKIOMEN MUTUAL INSURANCE COMPANY 
t Collegeville, Pa. 
Rated A+ by Alfred M. Best Company, Inc. 
* Admitted in—Arkansas, Delaware, Florida, Georgia, Kentucky, Maryland, 
North Carolina, Oklahoma, Pennsylvania, South Carolina, 
Texas, Virginia and West Virginia 
a 83 Years of Friendly Service 


* * * * 
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O. F. Gibbs, Veteran 
Ohio State Agent of 
Atlas, to Retire Dec. 31 


O. F. Gibbs, state agent in Ohio for 
Atlas, who has been with the group 
for 31 years and is the senior state 
agent in the western department, will 
retire Dec. 31. 

Mr. Gibbs started his insurance 
career with the inspection bureau in 
West Virginia in the days when it was 
under the jurisdiction of Ohio Inspec- 
tion Bureau and the late T. V. Sellers 
was manager. He became chief engi- 
neer of the Ohio bureau at Columbus, 
and in 1923 joined Atlas as special 
agent at Cleveland. He succeeded John 
Neuburger as state agent upon the lat- 
ter’s death in 1928. 

Mr. Gibbs has been active in all of 
the Ohio field club activities and is a 
past president of Ohio Fire Under- 
writers Assn. He is a native of Point 
Pleasant, W. Va., and graduated from 
the University of West Virginia. 

A dinner honoring Mr. Gibbs was 
given by his associates in the western 
department of Atlas at Chicago Dec. 1 
and he was presented an appropriate 
gift. Mr. Gibbs intends to make his 
home in Florida. 





Dykes Transfers to Tenn. 


John W. Dykes Jr., American spe- 
cial agent at Tampa, Fla., has trans- 
ferred to Memphis to replace Kenneth 
E. Erickson, special agent, resigned. 
His office is 1349 Monroe avenue. Mr. 
Dykes was a special agent of Florida 
Insurance Rating Bureau before join- 
ing American. 





Carson Shifts to lowa 


Donald Carson has been appointed 
field man for Hawkeye-Security in 
southeastern Iowa. He has been with 
the company since 1950 as an auditor- 
engineer in Iowa and as field man in 
northern Illinois. 





McPhaul to Agency Ranks 


Forest M. McPhaul, special agent in 
Texas for Glens Falls, has resigned to 
go with the Joe Crow agency of Aus- 
tin. 


Foster Takes Field Post 


H. N. Foster has resigned as secre- 
tary of Gulf of Dallas to become spe- 
cial agent for Northern of New York 
in northern Texas. 








The dinner dance of the ladies’ aux- 
iliary of St. Louis Blue Goose will be 
held Dec. 11 at the Gatesworth hotel. 








Grubb Heads Sparks Club 


Elected at the annual meeting at 
Harrisburg of Sparks Club, composed 
of mutual field men in Pennsylvania, 
Maryland and Delaware, were Joseph 
R. Grubb Jr., manager of Educators 
Mutual at Philadelphia, president, 
succeeding C. Duke McDougall, spe- 
cial agent of Washington County Fire 
at Washington, Pa.; M. J. McAuliffe, 
special agent of Donegal Mutual at 
Oakmont, Pa., vice-president; Nor- 
man J. Basehore Sr., special agent of 
Millers Mutual at Harrisburg, secre- 
tary, and Robert F. Klippel, treasurer 
of New Castle Mutual, treasurer. 





Insurance Men in Ohio Assembly 

COLUMBUS—tThere will be seven 
insurance men in the Ohio general 
assembly when it convenes in January. 
In the senate will be Theodore M. 





Gray, Jr. of Piqua, son of the execy- 
tive secretary of Ohio Assn. of Insur. 
ance Agents; T. V. Moorehead, Zanes. 
ville, and Ralph L. Humphrey of Ash- 
tabula. In the house will be J. Frank 
McClure of Loudonville, who has been 
a power on the insurance committee; 
Arthur M. Milleson of Freeport; Rol- 
lin Bricht of Logon and Thomas J, 
Barrett of Youngstown. All have 
served in the assembly previously, 





Sprinklers Off, Sawmill 
Fire Loss Is $300,000 


Loss estimated at $300,000 resulted 
from a fire Nov. 12 at the Ferriday 
Hardwood Lumber Co. sawmill at Fer- 
riday, La. The property was owned by 
Hemenway-Johnson Furniture Co, 
There was. blanket insurance on 
building, machinery and contents in 
the amount of $375,000 with a 90% 
co-insurance clause, and a_ separate 
reporting form on lumber in the yard 
to a maximum of $450,000. There was 
EC on all policies, but the insured 
carried no business interrruption in- 
surance. 

The property had been inspected by 
inspectors of Louisiana Rating & Fire 
Prevention Bureau Nov. 2, and it was 
discovered that the sprinkler system 
in the sawmill was out of service. It 
was recommended to the insured that 
the sprinkler system be maintained in 
operation at all times, but it still was 
not in operation at the time of the fire, 
and this is believed to be a heavily 
contributing factor to the size of the 
loss. 

The fire started on the second floor 
of the sawmill, and is thought to have 
been caused by a short circuited elec- 
trical connection in the roof. By the 
time it was discovered the roof was 
ablaze. The sawmill building and all 
but a small section of the sorting shed 
attached to the sawmill, the machine 
shop, the boiler house and generator 
room were destroyed or heavily 
damaged. 





American Surety Names 
K. C. Special Agent 


American Surety has appointed 
Verle O. Vermilion special agent at 
Kansas City. He joined the company 
as a loss prevention representative and 
payroll auditor in 1951 at Kansas City 
and became a special agent trainee in 
August. 





Mont. Mutual Agents Elect 


Montana Assn. of Mutual Insurance 
Agents has elected M. K. Bjorklund 
of Glasgow as the new president to 
succeed W. A. Turner of Sidney. Other 
officers elected at the annual meeting 
at Lewistown are R. J. Yoeman, Great 
Falls, vice-president, and Mrs. Lillian 
Kirkpatrick, Roundup, reelected sec- 
retary-treasurer. 





THESE POSITIONS 
CURRENTLY OPEN 


CASUALTY MANAGER (Cal. $15,000. 
BOND MANAGER Texas $10,000. 
LLOYDS MAN Mass. $10,000. 
UNDTG. MANAGER Texas $ 9,000. 
OFFICE MANAGER Illinois $ 8,500. 
H.O. CAS. UNDTR. South $ 8,500. 
REINSURANCE MAN South $ 8,500. 
BOND UNDTR. Chicago $ 8,000. 
CAS. SP. AGENT Ohio $ 8,000. 
1. M. SP. AGENT Ohio $ 7,500. 


SEND YOUR QUALIFICATIONS 
CONFIDENTIALLY TO: 


FERGASON PERSONNEL 


330 S. Wells Street Chicago 6, Illinois 
HArrison 7-9040 


Decern 
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Bureau and Conference 
Plan Joint Group Meet 


Bureau of A & H Underwriters and 
H & A Underwriters Conference will 
hold a joint group meeting at Chicago 
Feb. 7-9. This is an experimental con- 
vention for the two groups, which are 
aiming at more coordination of activi- 
ties. The program combines the so- 
called group educational seminar of 
the bureau and the annual group meet- 
ing of the conference. 


the bureau group committee, and 
George R. Jordan, Republic National 
Life, has that position with the con- 
ference. Program chairmen for the 
meeting will be M. D. Miller, Equitable 
Society, and A. W. Randall of Mutual 
Benefit H. & A. 

The program will deal with cover- 
age for retired employes, conversion, 
major medical expense developments, 
brokerage, and training. Workshop 
discussions will be featured at break- 
fasts during the last two days of the 


George E. Light of Travelers heads meeting. An informal buffet luncheon 





THE INTERNATIONAL FEDERATION OF 
COMMERCIAL TRAVELERS INSURANCE ORGANIZATIONS 


is composed of the thirteen outstanding Associations listed below. 
These Associations operate entirely by mail or the lodge 
system and most of them are at least half a century old 
and all of them have established reputations for 
fair dealing that stand the most critical tests. 


They return to their members in payment of claims a larger 
proportion of the premium dollar than any other group of 
Accident and Health Companies in the United States. 
— a 


MEMBERS 


Commercial Travelers’ Mutual Accident Association of America 
(Organized 1883) 
UTICA, NEW YORK 
Illinois Commercial Men’s Association 
(Organized 1892) 
CHICAGO, ILLINOIS 
The Ministers Life and Casualty Union 
(Organized 1900) 
MINNEAPOLIS, MINNESOTA 


Iowa State Traveling Men’s Association 
(Organized 1880) 
DES MOINES, IOWA 


Physicians Health Association of America 
(Organized 1912) 
OMAHA, NEBRASKA 
Eastern Commercial Travelers Accident Association 
(Organized 1894) 
BOSTON, MASSACHUSETTS 
The United Commercial Travelers of America 
(Organized 1888) 
COLUMBUS, OHIO 
Travelers’ Health Association 
(Organized 1904) 
OMAHA, NEBRASKA 
Connecticut Commercial Travelers’ Mutual Accident 
and Health Association 
(Organized 1893) 
NEW HAVEN, CONNECTICUT 
Minnesota Commercial Men’s Association 
(Organized 1905) 
MINNEAPOLIS, MINNESOTA 
Physicians Casualty Association of America 
(Organized 1902) 
OMAHA, NEBRASKA 
Illinois Traveling Men’s Health Association 
(Organized 1911) 
CHICAGO, ILLINOIS 
Eastern Commercial Travelers Health Association 
(Organized 1901) 
BOSTON, MASSACHUSETTS 











REINSURANCE 
Fire and Allied Lines 


Licensed State of New York 








JOSEPH WEINTRAUB, MANAGER, INC. 
United States Manager 


901 N.E. 2ad AVENUE + MIAMI, FLORIDA 











is planned for the opening day, and 
there will be a reception in the late 
afternoon of the first day. A group 
luncheon with a featured speaker is 
scheduled for the second day. 





Tenn. Agents Appoint 


Committee Chairmen 


Presidents of the 15 local boards of 
Tennessee Assn. of Insurance Agents 
have been named to a public relations 
and publicity committee of the associ- 
ation. Clark Wade of Memphis will be 
chairman. C. Ray Ward of Sparta has 
been named chairman of the legisla- 
tive committee of the association and 
Russell H. Miles of Kingsport chairman 
of the casualty conference committee. 
C. M. Hunt, H. H. Corson and Joe H. 
Bandy, all of Nashville, form the advi- 
sory committee for George L. Goss, 
secretary-manager. 





Anderson Cook County 


Manager of Phoenix Group 


Herbert S. Anderson has been ap- 
pointed Cook county (Ill.) manager of 
Phoenix of Hartford group under the 
executive direction of William H. Pot- 
ter Jr., secretary. Mr. Anderson joined 
Phoenix 28 years ago in Chicago. 


K. C. Election Dec. 7 


Kansas City Insurance Agents Assn. 
will hold its annual meeting and elec- 
tion Dec. 7. Joe Jackson Jr., president 
of the state association, will give a talk 
on the legislative picture, and among 
the guests will be Terry Noah, the new 
state executive secretary. 





Standard Fire, N. ].. Names Frazier 

Joseph E. Frazier has been named 
state agent in Michigan for Standard 
Fire of New Jersey. Mr. Frazier has 
held home office and field posts, with 
several other companies. 








No Change in N. C. Auto Rates 


No change in automobile liability 
rates in North Carolina is indicated by 
loss experience for 1951-52, Commis- 
sioner Gold said after reviewing the 
annual filing of North Carolina Auto- 
mobile Rate Administrative Office. He 
said statistics for these years showed a 
loss ratio of 61.4% BI and 60% PDL 
for private passenger cars and 67% BI 
and 63% PDL for commercial autos. 
The permissible is 61%. 





Propose WC Change in Tenn. 

NASHVILLE—A proposal being de- 
veloped for the January session of 
Tennessee legislature would provide 
for the administration of the work- 
men’s compensation law by a 5-man 
commission instead of the present sys- 
tem of administration by the WC divi- 
sion of the state department of labor 
and five other agencies. Administra- 
tion functions related to self-insurance, 
administration of the 2nd injury fund, 
plus additional duties of accident in- 
vestigation and_ safety promotion 
would be centered in the commission, 
according to a report from the office of 
Gov. Clemmens. 





U.S.F.&G. Michigan Agents Meet 
More than 350 Michigan agents of 
U.S.F.&G. attended an _ educational 
meeting at Detroit last month. Among 
the home office and branch office 
speakers were vice-president Hugh D. 
Combs; George M. Taylor, Detroit 
manager, and Joseph H. Finnegan, as- 


sistant manager. Commissioner Na- 
varre of Michigan addressed the 
banquet. 





Nashville Agencies Merge 
Dobson-Tankard Co. and J. R. Jack- 
son agency of Nashville have merged. 
Allen Dobson is president, W. Mason 
Tankard, vice-president, and J. R. 


Jackson, secretary. Both agencies were 
organized in the early 1930s. 





—_—_ 
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Dual Opportunity for 
Agent After Hurricane 


“What if coverage hadn’t been 
enough?” is the question asked in a 
four-page brochure published by 
North America companies, entitled 
“In the Wake of the Big Storms”, ]t 
points out to agents that they now have 
a dual opportunity for service—to 
pay insured for damage done by Hur. 
ricanes Carol, Edna and Hazel, and to 
make sure they aré adequately covered 
now. 

Among the opportunities listed are 
discussing full insurance to value jf 
insured does not carry this amount at 
present, theft coverage to protect the 
contents of the house if damaged by 
a storm which has darkened the town, 
protect insured in such cases as his 
comprehensive personal liability to! 
tree falling on a neighbor’s home, ex- 
tra living expense, etc. 

An advertisement by the Kinnamon 
Taylor & Dawes agency of Willming- 
ton, Del., telling how insurers proved 
themselves to the public after the hur- 
ricanes, is reprinted. There also are 
graphic pictures of storm damage. 
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YOUR CLIENT 
relies on YOU for 
protection and counsel 
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~jfe Make certain your 





client’s insurance is 
based on a factual, 
provable appraisal. by 
an experienced, 


reliable firm. 
THE 


RECOGNIZED APPRAISAL AUTHORITIES co. 





4411 Ravenswood Avenue, Chicago 40, Ill. 


— since 1910 — 


. . EX 
First for Factual appraisals “i 
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Service Guide 











The LAWRENCE WILSON COMPANY 


Managing General Agents 
“Unexcelled Insurance Facilities” 


SERVICE TO LOCAL AGENTS 
AND BROKERS EXCLUSIVELY 








First National Bank Bldg., Tulsa 3, Okla. 











CONSULTANTS 
to business and industry 
on problems related to 
ATOMIC ENERGY 
NUCLEAR RESEARCH ASSOCIATES 
2875 Broadway N.Y.C. UN 5-6100 
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YES SIR-EE—FOR FAST, DEPENDABLE 
GLASS REPLACEMENT, CALL 
MOHAWK 4-1100 


Just a phone call to this magic number throws into gear the SERVICE that has 
made AMERICAN GLASS a leader in plate glass replacement. 


With a fleet of modern high-powered trucks, experienced and able crews and 
years of know-how, AMERICAN follows through from the first call to the 
completed job. Your assureds will thank you for the prompt, efficient manner 
in which their glass problems are solved, and renewal of the coverage will be 





insured. 


Remember MOhawk 4-1100 and American Glass the next time you need glass 





replacement. 
phone MOHAWK 4-1100 
chicago. auonlatien |. M. Beris, President chicago Beer 
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einsurance 


Casualty, Fire, Marine, Miscellaneous 
a 


Pro-Rata—Quota Share—Excess Loss 
Treaty and Facultative 


& 
Excess Covers Including 


Steam Boiler, Fleet, Motor Cargo, Aggregate, 
Liability, Workmen's Compensation 


@ 
DOMESTIC AND FOREIGN MARKETS 


EXCESS UNDERWRITERS, INC. 


Howard E. Mankin, Executive Vice-President 
Home Office, 175 W. Jackson Boulevard, Chicago, Ill. 
San Francisco Office, 454 Montgomery Street 


























CIMARRON 
THE POPULAR NAME 
IN INSURANCE 
NOW! ... MULTIPLE LINE 


WRITING: TOWN & FARM FIRE & ALLIED LINES 
CROP HAIL — AUTOMOBILE, INLAND MARINE —— PUBLIC LIABILITY 
OPERATING IN: BURGLARY & THEFT 


* KANSAS ¢ WYOMING ® ARIZONA 
* OKLAHOMA ¢ SOUTH DAKOTA = @ WASHINGTON 
© MISSOURI ¢ NEW MEXICO © OREGON 
® NEBRASKA ¢ MONTANA ¢ IDAHO 
¢ COLORADO e UTAH @ TEXAS 
¢ NORTH DAKOTA ® NEVADA © GEORGIA 


¢ MINNESOTA 
® FLORIDA 


@ SOUTH CAROLINA 
@ TENNESSEE 
¢ ALABAMA 
DESIRABLE AGENCIES WANTED 
IN OPEN TERRITORIES 


© KENTUCKY 
® INDIANA 


(i; Y 

{marron Insurance Company, Inc. 

VS) v 
CiIMARRON, KANSAS 





Urges Agents to Take 
Lead in Program to 
Meet Competition 


The cloud of direct and semi-direct 
writing competition is very threaten- 
ing, H. F. Hines of Hines Brothers, 
Atlanta, southern managers of Crum 
& Forster, said in his presidential ad- 
dress at the semi-annual meeting of 
South-Eastern Underwriters Assn. in 
Pinehurst, N. C. 

While the present agency system is 
the best method for marketing insur- 
ance so far devised, he said, it doesn’t 
follow that it can meet oncoming 
events without adjustments. These ad- 
justments are like dental work. The 
longer they are put off, the more pain- 
ful they become. 

Agents, and companies that operate 
through them, should be at work on 
the problem before time runs out. 
Many ways for reducing costs are 
apparent, but implementing them is 
not going to be easy. It is a production 
problem, and as agents are the pro- 
ducers, perhaps they should take the 
lead in formulating a constructive pro- 
gram. But the companies’ lives are at 
stake also, and they should be equally 
interested. 

e e e 

“If we will reduce our costs we can 
hold our present business and expand 
it among those who buy on a price 
basis,” he said. “Let’s take an aggres- 
sive rather than a defensive position.” 

He described SEUA as an organi- 
zation of voluntary enterprise, whose 
members voluntarily promote order 
and place the public welfare before 
temporary advantage. 

The alternative to this could be 
unbridled and irresponsible competi- 
tion, and this could happen more easi- 
ly than some think. When newspapers 
openly predict a rate war it is time 
to stop and consider, he said. 

It seems safe to base plans on ex- 
pectation of business actively con- 
tinuing around present levels, he said. 

The situation in the dwelling class 
is what the military would describe as 
fluid, “which means we don’t know 
where we stand. However, some small 
progress toward order is being made, 
and the recent storms, together with 
low rates and increased loss payments 
due to broader contracts, may hasten 
the progress.” 

Industry spends $3 billion a year on 
research. If research is good for indus- 
try, why not for insurance? It might 
save the business from some of the 
headaches it brings on itself, he sug- 
gested. 


Williams of Pa. Dept. 
to American F&C 


Luther H. Williams, deputy insur- 
ance commissioner of Pennsylvania, 
has been appointed assistant to the 
president of American Fidelity & Cas- 
ualty, which specializes in bus and 
truck business. The appointment is ef- 
fective Dec. 15. Mr. Williams joined 
the Pennsylvania department in 1939. 
He was director of the bureau of rate 
regulation before becoming deputy 
commissioner in 1953. 


Forum on Trial Tactics 
for Insurance Counsel 


Tactics of trial experts in prosecut- 
ing and defending personal injury ac- 
tions will be studied in an all-day fo- 
rum sponsored by Practising Law In- 
stitute Dec. 4 in New York City. 

Arthur D. Brennan, New York su- 


—— 


preme court justice, will be moderator 
of a panel consisting of James 
sey, president of Federation of In. 
surance Counsel; Frederick M. Gar 
field, trial counsel of American Surety 
and other casualty companies; Emile Z, 
Berman, trial counsel of Consolidated 
Mutual and other companies; A. Ha- 
rold Frost, general counsel of Burns 
Bros.; and Isidore Halpern, author of 
Attorney’s Guide to Medical Terms, 
Techniques of plaintiff and defen. 
dant attorneys in selecting a jury, 
opening, direct, cross examination and 
summation will be analyzed in short 
talks and panel discussions. 





Farm Bureau Insured 
Sues Company for 
Refusal to Compromise 


A Dunn, N. C., garage owner has 
sued Farm Bureau Mutual Auto for 


$20,000 because the insurer refused to | 


compromise settlement of an automo- 
bile accident claim in which the garage 
owner was found to be negligent. Earl 
Henry, to whom Farm Bureau had is- 
sued a $5,000 BI and $500 PDL policy, 
charges that when the company failed 
to accept an out-of-court settlement of 
$1,000, offered by R. H. Hamilton, 
driver of the other car, Hamilton went 
to court and got a verdict of $26,300. 
The company paid the jury award of 
$5,000 BI and $300 PDL, leaving Henry 
responsible for the balance. Henry’s 
complaint alleges that Farm Bureau 
negligently and in bad faith refused to 
settle the claim and showed a total dis- 
regard and lack of interest and ordi- 
nary care in protecting him. Henry de- 
clared that the company knew that he 
was negligent and that if the case were 
tried Hamilton would recover a judg- 
ment far in excess of his policy limits. 


Minn. Proposals Would Alter 


Insurance Dept. Duties 


ST. PAUL—Two insurance proposals 
are included in the recommendations 
of the state “Little Hoover” commis- 
sion, one of which would put the fire 
marshal’s department in a_ proposed 
new department of public safety. For 
many years the fire marshal’s division 
has been part of the insurance depart- 
ment and the commissioner has been 
state fire marshal. 

Another proposal would put the in- 
surance department in a new depart- 
ment with a single administrator over 
insurance, banks, securities, business 
development and aeronautics. 








Atlas Veterans Meet 


Members in the western division of 
the Atlas-Albany Quarter Century 
club held their annual meeting Dec. | 
at Chicago. New officers elected are: 
President, C. M. Willman; vice-presl- 
dent, T. J. Garrity; secretary, I. G. 
Petrick, and treasurer, M. F. Schmidt. 
Retiring president is O. F. Gibbs, Ohio 
state agent of Atlas, who is retiring 
from active duty Dec. 31. The Quar- 
ter Century club combined its meeting 
with a testimonial dinner for Mr. 
Gibbs. 





Gardner Leaves Agency Field 
Scott Gardner, president of Wichita 
Assn. of Insurance Agents, has re- 
signed and left the business to become 
director of services for the city of 
Wichita in charge of the police and fire 
departments. He has been with the 
Hoffman agency in Wichita and before 
that was with Wheeler, Kelly & Hag- 
ney. 
Plan Ad Series in Chattanooga 
A series of newspaper advertise- 
ments designed to acquaint the public 
with the advantages of dealing with 
agents in all insurance matters is being 
planned by Insurors of Chattanooga, 
A. L. Webb is chairman of the adver- 
tising committee. 
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FIREMEN’S INSURANCE COMPANY OF NEWARK, NEW JERSEY 


ORGANIZED 1655 


¥ 


GIRARD INSURANCE COMPANY OF PHILADELPHIA, PA. 


ORGANIZED 1683 


® 


NATIONAL-BEN FRANKLIN INSURANCE COMPANY OF PITTSBURGH, PA. 


OPGANIZED 1866 


* 


MILWAUKEE INSURANCE COMPANY OF MILWAUKEE, WIS 


OPGANIZED 1852 


v 


ROYAL GENERAL INSURANCE COMPANY OF CANADA 


OPGANIZED 1906 


w 


THE METROPOLITAN CASUALTY INSURANCE COMPANY OF NEW YORK 


ORGANIZED i674 


w 


COMMERCIAL INSURANCE COMPANY OF NEWARK, VN. J. 


ORGANIZED 1909 


* 


YALTY GROU 


Home Office: TEN PARK PLACE, NEWARK 1, NEW JERSEY 
Western Department: 120 South La Salle Street, Chicago 3, II 
Pacific Department: 220 Bush Street, San Francisco 6, Calif 
Southwestern Department. 912 Commerce St., Dallas 2, Tex 


Canadian Departments. 800 Bay Street, Toronto 2, Ontanio 


535 Homer Street, Vancouver 3, B.C 


Foreign Departments: 102 Maiden Lane, New York 5, New York 
206 Sansome St , San Francisco 4, Calif 
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BO YOU RECOGNIZE THIS INSURANCE BIRD? 


rn. 
A 
</ . 


BEEP -THROATED GROUSE 


(genus producerus) 


Knows from sad experience that a 
policy in the hand is often worth two 
in the Home Office. Note built-in, 
asbestos-lined file drawer for carrying 
“hot” correspondence with insurance 
companies. Sure cure for his ruffled 
feathers is American-Associated’s 
eagle-swift policy-writing service. 


AMERICAN-ASSOCIATED INSURANCE COMPANIES 4 
(1% 


SAINT LOUIS 2, MISSOURI 





















LONG HAUL TRUCKS 
ALL CLASSES 


Filings IC C and 48 States 
B I P D—Fire, Theft & Collision—Cargo 
Primary and Excess 








EXCESS COVERS—SURPLUS LINES 
CASUALTY—FIRE—MARINE 





A WORLD OF 


EXPERIENCE & MARKETS 





K. J. GLOVER & CO. 


CHICAGO 4, ILLINOIS 


HArrison 7-9376 175 W. Jackson Blvd. Teletype CG 1636 








NYC Piers Get 15% 
Rate Reduction 


New York Fire Insurance Rating 
Org. has promulgated a 15% blanket 
reduction in fire and extended cover- 
age rates on all pier properties in the 
city, both city and privately owned, 
effective No. 22. The reduction will 
mean refunds to pier and wharf poli- 
cyholders with the pro-rata adjust- 


’ ment of premiums on outstanding poli- 


cies. Total savings will be about $800,- 
740 a year. 

Tenants of city-owned piers will 
save $144,585 annually out of the total 
premiums of $963,903 for fire and EC 
now in force on city-owned piers. In 
addition, private pier and wharf own- 
ers will save an estimated $60,000 an- 
nually. 

The department will make available 
to the city’s shipping and railroad 
tenants recommendations on a pier by 
pier basis for improved fire protection 
facilities and procedures and structural 
changes which will result in further 
savings on premiums, the department 
said. The recommendations were deter- 
mined after an analysis of the factors 
comprising insurance rate schedules 
provided by NYFIRO on city-owned 
piers. If all the recommendations are 
carried out premium saving. will 
amount to about $365,155 annually. 
And it is estimated private pier and 
wharf owners can save $150,000 a year 
if the program of recommendations is 
carried out. 

NYFIRO has also granted a deduc- 
tion of 15% of the basic insurance 
rates on 31 city-owned piers and six 
privately owned piers which are 
equipped with an alerting fire protec- 
tion device. This is the automatic rate 
on rise alarm systems. This deduction 
will amount to a further saving of 
$66,000 annually on city piers and $15,- 
000 on private piers. 

If all of its recommendations, 669 in 
number, are accomplished, NYFIRO 
estimated the reduction could amount 
to 76.7% of premiums currently being 
paid. The department said that it has 
found the great majority of the rec- 
ommendations could be effected prac- 
ticably. Improved management pro- 
tective practices such as time clock, 
watchman service and the organization 
of fire brigades will result in addition- 
al premium savings. 


Vernon Roth Addresses 


California Surety Men 


Vernon Roth, secretary of Surety 
Assn. of America, described trends in 
surety business at a special meeting of 
Surety Underwriters Assn. of Southern 
California at Los Angeles. 

Listing problems of surety men to- 
day, Mr. Roth cited the attitude of the 
New York department on permissible 
loss ratio, the situation in Virginia in 
respect to official bonds, and the lack 
of statistical data, a situation which the 
national association is now attempting 
to remedy. 





New California Insurers 


The California department has ap- 
proved the name Matson Assurance Co. 
for a new insurer to be organized in 
San Francisco, and it has approved the 
name Home Owners Ins. Co. for an- 
other San Francisco Co. 





Fire Engineers Meet 

W. H. Doyle, chemical engineer of 
Factory Insurance Association, was the 
guest speaker at the Dec. 1 meeting of 
New York chapter of Society of Fire 
Protection Engineers in New York 
City. Mr. Doyle, who has had extensive 
experience in handling chemical risks, 
spoke on what the insurer expects 
of industry. 


Promises Action Against 
Indianapolis Reciprocal 


INDIANAPOLIS—Indiana Commis- 
sioner Wells promised “drastic action” 
against Old Line Automobile Insurers, 
an Indianapolis reciprocal, if the firm, 
frequently accused of refusing to pay 
claims, “doesn’t change its ways.” In 
a story in the Indianapolis Times, Mr. 
Wells declared there are seven folders 
in department files with complaints 
from persons who have not been able 
to collect claims against Old Line since 
Jan. 1. 

Mr. Wells said that most of the com- 
plaints come from persons who charged 
the firm with stalling or evasion when 
they attempted to file claims and for 
long delays and outright refusals to 
pay claims unless a court order is se- 
cured. “We think they go out of their 
way to find technical reasons for deny- 
ing damage claims,” the commissioner 
declared,” and we have just about 
come to the end of our patience.” 

Donald W. Daniel, president of the 
company which has been licensed in 
Indiana since 1930, denied deliberate 
evasion of claims payment. “Actually, 
we don’t have to pay any claims for 
damages unless there is a court judg- 
ment,” he explained. “That is a pro- 
vision in all auto insurance policies— 
not just ours.” 

Mr. Wells pointed out that other 
firms pursue a more liberal policy, vol- 
untarily settling most claims out of 
court. He said that any action against 
Old Line would come under the fair 
trade practices act, maintaining that 
the delaying tactics are unfair to com- 
panies that voluntarily make settle- 
ments. 

Old Line comes up for examination 
after the first of the year. 





Ohio Audit Districts Shifted 

Ohio Inspection Bureau has changed 
the auditing of daily reports and en- 
dorsements originating in Columbiana 
county from the Cleveland to the Co- 
lumbus office, and Hancock, Pauld- 
ing, Putnam and Van Wert county au- 
diting from Columbus to Toledo. The 
territory of the Cincinnati office is 
not changed. 


“Wm. H. McGee 
& Co., Inc. 


MARINE UNDERWRITERS 
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OCEAN MARINE 
INLAND MARINE 
HOMEOWNERS’ COMPREHENSIVE | 
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OTIS CLARK 


president 


Complete Facilities in the 
Domestic and London Markets 
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Mass. Demerit Rating 
Not Doing Job It Was 
Geared for, Foes Say 


Massachusetts’ demerit rating plan, 
which will begin being felt in 1956 
when surcharges for bad marks will be 
added to motorists’ compulsory auto- 
mobile insurance premiums, already 
is under fire. Opponents point to the 
4,000-plus increase in personal injury 
accidents in the first six months of this 
year, the rise in property damage ac- 
cidents, the fact that some involved in 
minor accidents are signing “gentle- 
men’s agreements” at the scene to 
escape the demerit record, and the 
doubt that surcharges will be suffi- 
cient to offset an impending increase 
in compulsory rates. 

The plan, passed by the legislature 
on the theory it would reduce acci- 
dents and eventually insurance rates, 
is facing its chief attack there. Rep. 
O’Dea of Lowell, who is slated to be- 
come Democratic majority whip, plans 
to introduce a repeal on grounds the 
costs and results of demerit rating 
do not justify the plan’s continuance. 
One report revealed it cost $200,000 to 
operate in the first six months of this 
year. Another estimates it will cost 
$1 million a year when it really starts 
rolling. 

It is believed that the number of 
property damage accidents reported 
in the first half of this year do not 
reflect the actual total. This is the 
first year it has been mandatory to 


report all PD accidents of $100 or more 
and in the January-to-June period 
10,500 of this type were listed. More 
minor accidents would have made the 
record if there were less gentlemen’s 
agreements, it is said. It is felt that 
only flagrant mishaps reach the de- 
merit files. John O’Connor, executive 
secretary of Casualty Insurance Com- 
panies Serving Massachusetts, said 
companies are surprised at the fewer 
claims filed so far this year. 

It has not as yet been determined 
how much a demerit will raise insur- 
ance premiums. A total of 4,783 dri- 
vers coliected demerits in the half- 
year period and Mr. O’Connor won- 
dered if enough bad drivers will be 
penalized to bring down compulsory 
rates for all. 





Northern Opens in N. J. 


An open house was held by Northern 
of New York to mark the formal open- 
ing of its New Jersey service office at 
37 Evergreen place, East Orange. More 
than 600 persons attended. Attending 
from the home office were Hoyt O. 
Perry, chairman, Charles H. Conklin, 
president, Arthur Vreeland Jr. and 
Fred J. Theen, vice-presidents, and O. 
T. Ramsey, treasurer. 

The business handled from the of- 
fice, which has been moved from New- 
ark is conducted by Herbert G. Guem- 
pel and Thomas W. Dean, state agents, 
and James P. Cahill, inland marine 
special agent. 
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DIRECTORY OF RESPONSIBLE 


INDEPENDENT ADJUSTERS 


Actuaries Reelect 
Officers, Set Spring 
Meeting in Chicago 


All officers of Casualty Actuarial 
Society, including Seymour E. Smith, 
associate actuary of Travelers, presi- 
dent, were reelected at the annual 
meeting of the society in New York 
City. New council members are Clyde 
H. Graves of Mutual Insurance Rating 
Bureau, William Leslie Jr. of National 
Council on Compensation Insurance, 
and Harold W. Schloss of Royal-Liver- 
pool. The spring meeting of the society 
will be held in Chicago. 

Diplomas were presented five new 
fellows, Gordon M. Barker of Liberty 
Mutual, Richard L. Johe of U. S. F- & 
G., Harold E. Mackeen of the fire and 
marine actuarial department of Trav- 
elers, Thomas E. Murrin of National 
Bureau, and Leroy J. Simon of Mu- 
tual Service Casualty. 

New associates are Robert A. Bailey 
of National Bureau, Kar] F. Eaton of 
Business Men’s Assurance, K. Arne 
Eide of Metropolitan Life, Justin 
Schulman of New York Compensation 
Rating Board, Dewey G. Williams of 
Texas Employers, Byron Wright of the 
New Jersey insurance department, 
Paul M. Otteson of Federated Mutual 
Implement & Hardware, and Nathan 
Ginsberg of Pension Planning Co. of 
New York City. 





Riverside Deviates 200%, 
Riverside of Little Rock has ob- 


tained approval of a 20% reduction in 
dwelling fire rates in Arkansas in pro- 
tected areas. The schedule became ef- 
fective Nov. 1. 


Earned Premium Rise 
Shown by Glens Falls 


During the first nine months of 1954, 
Glens Falls group showed an increase 
in net earnings to $3.89 a share, com- 
pared with $2.71 for the same period of 
1953. These earnings are after reserves 
for the estimated losses from Hurri- 
canes Carol and Edna but before Hazel, 
which occurred in October. 

Earned premiums totaled $52,846,- 
766, compared with $52,173,294 for the 
first nine months of 1953; incurred 
losses and loss expense decreased to 
$28,914,919 from $29,670,914, and the 
underwriting expenses were $22,223,- 
185, compared with $22,007,932. Total 
net income after taxes increased to 
$2,529,170 from $1,764,520. Premiums 
written by the group decreased from 
$55,917,481 for the 1953 period to $54,- 
362,812. The increase in unearned pre- 
mium reserve was $1,516,046 and the 
consolidated capital, surplus and vol- 
untary reserve, including Glens Falls 
Corp., amounted to $40,727,342, com- 
pared with $34,629,650 as of Dec. 31, 
1953. 





Church Insurer Dissolved 

COLUMBUS—tThe Mutual Fire Be- 
nevolent Society of the Evangelical 
Lutheran Church of Cleveland has 
been dissolved. 
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FLORIDA 


ILLINOIS (Cont.) 





LEHNHARD-BURGESS 
CORPORATION 


MIAMI 


Adjusters for all lines 


J. L. FOSTER & R. K. FOSTER 


Insurance Adjusters 
First National Bank Building 
Springfield, Illinois 




















ILLINOIS 





| JAMES J. HERMANN CO. 


oom 


aii ae _ 175 W. Jackson, Chicago 
ea/ 
Caran ener 


HArrison 7-9381 


Aurora, Ill.—Merchants Nat'l. 
Bank Bidg.—Aurora 6-5125 


Waukegan, Il1.—228 N. Genesee St. 
MAjJestic 3-0936 


Joliet, U1l.—Morris Bldg. 
JOliet 6-2613 








Since 1920 
E. 8. GARD & CO. 
Chicagoland Casualty Claims 
175 W. Jackson Blvd. WAbash 2-8880-1 





Phone 9-4708 2828 Biscayne Blvd. Fire Inland Marine Casualty 
MIAMI 
“= RAYMOND N. POSTON, INC. CONSOLIDATED 
ta pn ee ADJUSTMENT COMPANY 
ae ay, FT, LAUDERDALE Home Office 
TDA 124 5. F. and. Street 5th & Capitol Ave., Phone 2-6833 
‘o—-- 16 North “LY St Lake Worth Springfield, Illinois 
Refer to Miami Office 





ALL CASUALTY LINES 








LIVINGSTONE 
ADJUSTMENT SERVICE 
619 E. Capitol Ave., Springfield, Illinois 
Branch Offices: Decatur — Mattoon — 

Mt. Vernon — Belleville — Quincy 
Covering Central and Southern Illinois 
All Lines of Fire & Casualty 








JOHN H. HUNT & CO. 


330 So. Wells St. Chicago 6, Ill. 
Investigators and Adjusters 
ALL CASUALTY LINES 
Servicing Chicago & vicinity, Waukegan, 
Ill, Gary, Hammond and Northwestern Ind. 
24 Hour Service 
Phone HArrison 7-0153. Night—COrnelia 7-0182 











MICHIGAN 





J. R. McGowan, Pres. 


THOMAS T. NORTH, INC. 


Adjusters All Lines 
Phone HArrison 7-3230 
175 W. Jackson Bivd., Chicago 4 












MICHIGAN CLAIM SERVICE, INC. 
105 Hollister Bldg. — Lansing, Michigan 
Phone 59475 


Battle Creek 


Flint Lan: 
Benton Harbor Grand Rapids Monroe 
troit Kalamazoo M 


Pontiac w 
24 hour switchboard for entire state 
Phone—Lansing—53473 








MINNESOTA 





INSURANCE CLAIM SERVICE 
EVERY DAY - EVERYWHERE 
IN MINNESOTA 


ARTHUR J. TAYLOR CO. 
16 SECOND AVENUE SOU 
MINNEAPOLIS 2, MINNESOTA 

















the OLOFSON CO. 


claim adjusters 
Serving Minnesota since 1940 
Plymouth Bldg.—Minneapolis 
24 hour phone—Capitol 4-0066 
Branches 





Empire Bank Bldg.—St. Paul 
Ist Natl. Bank Bldg.—Rochester 











MISSOURI 





JOHN L. GARD and ASSOCIATES 
Insurance Adjustments 
All Lines 
Southern Illinois and Southeastern Missouri 
H-H Building, Cape Girardeau, Missouri 
5-6695 5-6696 











NEVADA 


OHIO 
O. R. BALL, INC. 





< ae ~ Fire — Inland Marine — 
—-? Allied Lines 
G ‘) 1542 Hanna Building 
NY v7 Cleveland 15, Ohio 
Raexanfoan Phone: SUperior 1-7850 








LOVELL & COMPANY 


Automobile — Casualty 
Inland Marine — Aviation 


Ves Williamson Building 
NULL Cleveland 14, Ohio 
Texans we Phone Main 1-5882 


Bis § 2 











THOMAS D. GEMERCHAK 


Insurance Adjustments 
All Lines 


416 Citizens Bldg., Cleveland 14, Ohio 
Phones Off. Su. 1-2666 — Res. Fa. 1-9442 











OKLAHOMA 


Cc. R. WACKENHUTH AND SON 
Cc. R. WACKENHUTH R. C. WACKENHUTH 
ADJUSTERS FOR THE COMPANIES 
ALL LINES 
507 Orpheum Building, Tulsa, Okjahoma 
Phones 2-5460 4-3850 














UTAH-IDAHO 





R. L. GRESHAM & CO. 


General Insurance Adjusters 
Phones 4733-6164 
410 E. Carson Avenue 
LAS VEGAS, NEVADA 


Servicing Southern Nev 
western Utah — Kin; . _ Arizona 
and Needies, ifornia, 





















SCOTT 
WETZEL CO. 


ws = 
So sundance (West 


428 So. Main - Salt Lake City, Ut. 
Tandy & Wood Bidg. - Idaho Falls, Id. 


UTAH - IDAHO 












Sonnenkalb Bidg. - Pocatello, Idaho 
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Industrial Aid Crash 
to Cost $425,000 


A twin engined converted Lockheed 
PV-1 belonging to Plymouth Oil Co. 
of Sinton, Tex. crashed near Waynes- 
boro, Va. Nov. 20 with the loss of a 
company vice-president, two geologists 
and two crewmen. The loss on the 
crash, insured in Royal, will, it is said, 
run about $425,000, $200,000 in so- 
called absolute liability and $225,000 
on the hull. 

Generally industrial aid planes have 
been a good class for the aviation mar- 
kets but this is the second large loss of 


the year of this type of plane- The oth- 
er, a large amphibian belonging to 
United Gas Co. and insured in Associa- 
ted Aviation Underwriters, crashed in 
Louisiana early in the year. The loss 
was even larger than on the Waynes- 
boro crash. 





Federation of New York Insurance Women’s 
Clubs —_ its 3-day midyear meeting in Syra- 
cuse. ostess club was Syracuse Insurance 
Women's Assn. Representatives from the fol- 
lowing clubs and counties attended: Adiron- 
dack, Albany, Auburn, Binghampton, Buffalo, 
Chemung, Fulton, Glens Falls, Saratoga, Herki- 
Niagara Falls, Orange, 
e+, " Cah tady, Staten 


mer, Montgomery, 
Poughkeepsie, Roch 
Island and Utica. 











eg eS 


7H 


wats Mh A 
Aw) SIG 








Springfield Fire and Marine Insurance Company . 


. Springfield, Mass. 
. Springfield, Mass. 








Extensive Rule and 
Rate Changes in Wash. 


Washington Surveying & Rating Bu- 
reau has published extensive fire rule 
and rate revisions, effective Nov. 8, in- 
cluding provision for writing deprecia- 
tion coverage on “buildings and/or 
equipment,” as an extension of an ac- 
tual cash value policy or “under a 
separate policy,” revision of business 
interruption forms to conform with 
those presently in use in other Pacific 
Coast jurisdictions, and adoption of an 
all physical loss form on dwelling 
buildings. 

Main business interruption revisions 
include the removal of stock restric- 
tions from mercantile forms which 
will now be written to cover damage 
to real and personal property rather 
than “buildings, equipment and/or 
stock” as provided in the old form. Un- 
der the manufacturing forms provi- 
sions for extension of stock coverage 
beyond 30 days have been simplified. 
Under the gross earnings form a defi- 
nition of “gross earnings” has been de- 
termining the amount of coverage de- 
sired. 

Special rules, rating methods and 
clauses have been developed for the 
writing of business interruption and 
rental income coverages for buildings 
in course of construction. 

All physical loss dwelling building 
coverage will be written on standard 
forms 188 and 188NS. The coverage is 
not applicable to contents. Coverage 
applies to all physical loss to the des- 
cribed property with certain exclu- 
sions, such as earthquake. A $50 de- 
ductible applied to losses other than 
fire or EC unless an additional pre- 
mium is charged. The premium is de- 
termined by applying the annual fire 
and extended coverage rate plus a 
loading of $.103, subject to an addi- 
tional loading $.046 for waiving the $50 
deductible. The bureau will require 
that all dailies show separately the ap- 
propriate rates for fire, extended cov- 
erage and the loading charges. 





Protests Mich. Policy Form 


W. O. Hilderbrand, secretary-mana- 
ger of Michigan Assn. of Insurance 
Agents, has written Commissioner 
Navarre to protest the policy form be- 





New England Insurance Company . ing used by Central ny to — 
ichi i i i i dry cleaning risks. He says this is sub- 
Michigan Fire and Marine Insurance Company. Detroit, Mich. smamaiaiey Raggy ee ie ney el 
ployed by Lloyds, all of which were 
_ terminated a few months ago after a 
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UNIVERSAL INSURANCE UNDERWRITERS 


operating as 


Homer Bray Service 
in 


Washington, Oregon, Texas, Georgia, Alabama & Florida 





The Universal Insurance Underwriters is merely a Managing General Agency, holding automatic quota share and 
excess treaties in a pool of stock companies, for writing certain hazardous line coverages. We write no direct 
business, but operate strictly through agents. We were organized in 1949, and have confined our writings more 
or less to States West of the Mississippi until recently. We are in a position to file in all 48 States, Canada and 
Alaska. Except for Massachusetts, we will consider agreements with local agents any place in the above territory. 
Retained limits $100,000/300,000/100,000 on all lines except gasoline, butane and explosives. On gasoline and 
butane, $50,000/100,000/50,000: We do not solicit local operations written by domestic companies, except for 
butane. We solicit long haul operations for B. 1. & P. D., Medical Payments on: 


M.C.L. LONG HAUL LLOYDS HAUL AWAY BUSSES DRIVE AWAY 

BUTANE OIL FIELDS PRODUCE LIVE STOCK GASOLINE U-DRIVE-IT 

AMMONIA EXPLOSIVE HAULERS PRODUCTS HOUSE MOVERS COMP. GEN. GRAIN HAULERS 
BEAUTY PARLOR MALPRACTICE, LAWYERS, DOCTORS MALPRACTICE IN SMALL TOWNS 

Box 1008 Albuquerque, N.M. Phone 3-4561 
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protest by the agents. 

Mr. Hildebrand says the ebjections 
to the Central Mutual policy are that jt 
is in conflict with the marine definj. 
tion, that it provides specified coverage 
at fixed locations for property other 
than that of customers, that it cannot 
be classified as multiple peril rather 
than inland marine, and that the form 
was not filed with the department for 
approval nor was the filing made on 
behalf of Central Mutual by any 
license bureau. 

Equivalent protection can be had ip 
the general market, Mr. Hildebrand 
contends, adding the existing laws 
prohibit this package contract and 
Central Mutual has no valid reason for 
requesting any exception be made. 


Seattle Agency May Merge 
With Cravens, Dargan 


C. W. Jamieson, president of Univer. 
sal Underwriters agency of Seattle, is 
carrying on negotiations under which 
he and William C. Nelson vice-presi- 
dent, will join Cravens Dargan & Co. in 
executive capacities at Seattle and the 
Lloyds staff of Universal Underwriters 
will join Cravens Dargan. 

This would make the Lloyds facili- 
ties of Universal agency available to 
its brokers through Cravens, Dargan 
and the Lloyds business in force 
through Universal would be serviced 
by Cravens, Dargan. Universal Under. 
writing agency would continue to op- 
erate under its present ownership for 
handling other than Lloyds business. 
Claims under Lloyds certificates issued 
through Universal agency and claims 
under policies in insurers other than 
Lloyds would be serviced as in the 
past. 

This merger would combine in Cra- 
vens, Dargan one of the large surplus 
line operations on the Pacific Coast and 
Alaska. 

In the northwest, Cravens, Dargan 
are managers for Agricultural, Cam- 
den, Century, Eagle Star, Kansas City 
F. & M., London & Lancashire (ocean 
marine), Pacific States Underwriters 
of New Hampshire, Safeguard, and 
Beneficial Standard Life (polio and 
certain A&H lines). 


Gaffney Meets Press 


Warren N. Gaffney, recently ap- 
pointed general manager of Surety 
Assn. of America, met members of the 
insurance press at a luncheon spon- 
sored by the association in New York 
City. He was introduced by E. Kemp 
Cathcart, chairman of the association's 
executive committee and vice-presi- 
dent of Maryland Casualty. Among 
those present were Arthur F. Lafrentz, 
president of American Surety, and J.P. 
Hacker, vice-president of Standard 
Accident. 





State Farm Board Meets in Neb. 


For the first time in its history, State 
Farm Mutual Auto held a meeting of 
its entire board of directors away from 
the home office at Bloomington, Ill. 
The directors, headed by President 
Adlai H. Rust, met at Lincoln, Neb. A 
special tribute was paid there to C. B. 
Steward of Panama, Neb., a director 
who was celebrating his 80th birthday, 
and also to W. A. Sherman, resident 
vice-president at Lincoln who next 
week will take charge of a new branch 
at Santa Ana, Cal. 





Claims Pace Protested in R. I. 

A group of Warwick, R. I. citizens, 
who are said to represent 300 victims 
of Hurricanes Carol and Edna has ap- 
pealed to Gov. Roberts for speedier 
payment of damage claims. The group 
is dissatisfied with the progress of 
claim settlements and plans to send the 
governor affidavits asserting that da- 
mage to property on the shoreline was 
done by wind before the high tides 
came and therefore is covered by ex- 
tended coverage. 





Carolina Casualty has been licensed 
in Maine and Arizona. 
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List of Deviations, 
Independent and 
Special Filings in N.Y. 


New York Fire Insurance Rating 
Org. has sent to members a list of or- 
ganization companies with deviations, 
independent or special filings with the 
insurance department. 

Companies deviating on rates are 
American Druggists Fire, off 20%, 
Cambridge Mutual Fire, off 13%, 


’ Druggists Indemnity Exchange, off 


20%, Plorists Hail Assn., off 15%, and 
Pioneer Co-Operative, off 15%, for all 
lines; Farm Bureau Mutual Fire, Home 
Mutual Fire, New York Central Mu- 
tual, Otsego Mutual Fire, Preferred 
Mutual Fire and Utica Fire of Oneida 
County, off 5% for farm and 15% for 
all other lines; Co-Operative Fire of 
Catskill, off 15% for sprinkler leak- 
age and water damage, and the follow- 
ing off 153% for sprinkler leak- 
age—Olive Co-Operative, Sterling, 
Tompkins Co-Operative, and Under- 
writers Exchange of Kansas City. 

In the deviation field, Excelsior has 
a waiver of the $50 deductible on addi- 
tional extended coverage. Central Mu- 
tual, Eureka-Security FP. & M., Farm 
Bureau Mutual Fire, Lumbermen’s 
Mutual of Mansfield and Monarch Fire 
have filed a technical deviation on AEC 
consisting of an exclusion of steam 
boiler explosion to comply with Ohio 
laws. 

Northwestern Mutual Fire has a de- 
viation of the term rule as it applies 
to casualty endorsements. Church Fire 
deviates 28% on rate on church pro- 
perties and provides a three months 
term at pro rata one-fourth of the an- 
nual rate. 

Federal, Sea, and Vigilant (Chubb & 
Son) have a deviation on depreciation 
cover; Pacific National Fire and Para- 
mount on errors and omissions. Lum- 
bermens Mutual Casualty, American 
Manufacturers Mutual, American Mo- 
torists, Federal, Federal Mutual Fire, 
General of Seattle, Liberty Mutual 
Fire, Sea and Vigilant have a fire de- 
ductible plan. 

The agreed amount clause on hous- 
ing projects is used by Berkshire Mu- 
tual, General of America, Michigan 
Millers Mutual, and Middlesex Mutual 
Fire. 

Allied American Mutual Fire has a 








Gaffney Hails Cooperation 
of Surety Managers of N. Y. 


The interest and good judgment 
shown by Surety Managers Assn. of 
New York in dealing with problems af- 
fecting the surety business are heart- 
ily welcomed by Surety Assn. of Amer- 
ica, its general manager, Warren N. 
Gaffney, told the New York group at 
its November luncheon. The managers 
association is an experienced forum for 
discussion of developments which also 
are the concern of his organization, he 
said. The manager’s nominating com- 
mittee, whose slate will be acted on at 
the December meeting, consists of P. 
L. Crafts, Home Indemnity, Edward M. 
Brown, National Surety, and Rankin 
Martin, Standard Accident. 


Federated Brokerage Names Two 

Federated Brokerage group of New 
York has appointed O. Wayne Link 
service manager, a new executive posi- 
tion, and has named John J. Travers 
general office manager. 

Mr. Link was with Zurich and Con- 
tinental Casualty before joining Fede- 
rated Brokerage. He will coordinate 
the services of the organization for 
clients. 

Mr. Travers was with Atlantic Mu- 
tual before joining Federated as fire 
department manager. 


YIiM 


service charge plan in connection with 
instalment premium payment plan. 
Underwriters Exchange offers prospec- 
tive earnings insurance. Citizens of N. 
J., Hartford Fire, Northwestern F. & 
M. and Twin City Fire have a conver- 
sion form of windstorm and hail in- 
surance fof greenhouses. 

In the field of special filings, Aetna 
Fire, Fire Association, North America, 
and Liberty Mutual Fire, Philadelphia 
FP. & M., Reliance, Standard of N. Y. 
and World F. & M. have a collapse en- 
dorsement. The comprehensive dwell- 
ing policy recommended by Interbu- 


reau Insurance Advisory Org. is a spe- 
cial filing for its 152 member and sub- 
scriber cOmpanies. American Automo- 
bile has a special comprehensive dwell- 
ing cover form. 

The Hartford Fire companies offer 
cover on growing crops and standing 
timber. Aetna Fire companies, Em- 
phoyers Fire, Chubb & Son companies, 
and Fire Association (explosion only) 
offer “liability imposed by law’’. Hart- 
ford Fire sells livestock coverage, and 
Lumber Mutual of Boston and Penn- 
sylvania Lumbermen’s Mutual spe- 
cially rate lumber and woodworking 


risks. National of Hartford has un- 
earned commissions coverage. 

In the area of independent filings, 
additional hazards supplemental con- 
tracts for dwellings are authorized for 
Atlantic Mutual group, Chubb & Son, 
and National Grange Fire. 

Companies affiliated with Transpor- 
tation Insurance Rating Bureau have 
on file a comprehensive dwelling en- 
dorsement. The Ohio companies mem- 
bers of that bureau exclude steam 
boiler explosion. Florists Hail Assn. 
files independently for windstorm and 
Nail insurance on greenhouses. 











Collect Vow 








or epent olate 


Insurance agents, like many other 
business men, are facing uncertainties 
these days and collections are of para- 
mount importance. 


The agent who is slack about collect- 
ing premiums may earn the gratitude 
of some customers and strengthen the 
ties which bind them to him, but on the 
other hand his "generosity" later on 
may cause him to be out of pocket. 


The diligent, competent agent al- 
ready performs services for his clients 
well worth the commissions received, 
and there is no reason why he himself 


should finance clients without charge.[*] 


No insurance sale is a completed 
transaction until the premium has been 


paid. Never sell a policy without a 
definite promise as to payment. If the 
insured does not keep his promise, call 
and tell him frankly that you want the 
premium. Although at times you may 
have to modify the original agreement, 
experience shows that, if a client fails 
to keep his promise once, he is likely 
to do so again and again. 


The forward-looking agent who 
keeps his collections up-to-the-minute 
at all times and does not permit clients 
to over-extend their credit, is the 
agent who will be in the best financial 
condition at year-end. To that end, 
our Producers are offered a free copy 
of our recently issued "Bluebook On 
Agency Collections.’ Simply write our 
Advertising Department, 150 William 
Street, New York 38, New York. 





NORTH BRITISH and MERCANTILE /nsurance Company Limited 
The PENNSYLVANIA FIRE /nsurance Company 
The COMMONWEALTH /nsurance Company of New York 
The MERCANTILE /nsurance Company of America 
The HOMELAND /nsurance Company of America 


% AFCO PREMIUM FINANCE PLAN: After some study we have become subscribers 
to this finance plan which, fundamentally, is a good one. We like its use in prefer- 
ence to either the premium installment plan or the annual renewal or extension 
plan. You are cordially invited to get the facts regarding ‘‘AFCO"’ direct from 

our-your Fieldman. 
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Two Advanced by 
United Benefit Fire 


United Benefit Fire has appointed 
Edwin D. Fisher secretary and Roland 
H. Swanson assistant secretary. Mr. 
Fisher, an attorney, is claims manager 
of the company; Mr. Swanson heads 
the underwriting department. Gustav 
T. Jedlicka is treasurer. 

United Benefit Fire, formerly one 
of the Mutual Benefit H. & A. compa- 
nies, has been under the controlling 
interest and management of Stewart, 
Smith & Coa., Inc., since last Novem- 


ber. The company is licensed in 36 
states, District of Columbia, and Ha- 
waii. Plans are underway to have char- 
ters amended to write virtually all 
lines except life. 





Picton-Cavanaugh Elects Two 

Frank B. Kase has been elected ex- 
ecutive vice-president of the Picton- 
Cavanaugh general agency of Toledo. 
Dean C. Picton and Maurice Johnston 
have been elected vice-presidents, and 
Frank L. Oakes, Jr., was named treas- 
urer. Byron S. Picton is chairman of 
the agency, Robert D. Falconer is pres- 
ident, and Robert M. Green is secre- 
tary. 








The market 


you have been waiting for! 


WE ARE SPECIALIZING IN 
WRITING 


EXCESS PUBLIC LIABILITY 
AND PROPERTY DAMAGE 


e PARTICULARLY TOP LIMITS e 


AREX 


INDEMNITY COMPANY 


EXCESS CASUALTY DEPARTMENT 
102 MAIDEN LANE, NEW YORK 6, N. Y. 


PHONE: DI 4-1752 


A New York State Stock Company 








Name ABA Insurance 
Committee Chairmen 


Chairmen of the committees of the 
insurance section of American Bar 
Assn. have been appointed by Chair- 
man Walter A. Mansfield of Detroit. 
They are: 

Automobile, James B. Donovan, 
Watters & Donovan, New York City; 
aviation, L. Duncan Lloyd, Lord Bis- 
sell & Brook, Chicago; casualty, Lewis 
C. Ryan, Hancock, Dorr, Ryan & Shove, 
Syracuse; compulsory non-occupation- 
al disability, James K. Honey, Life 
Insurance Assn.; fidelity & surety, El- 
mer B. McCahan, Jr., vice-president 
and general counsel of Fidelity & De- 
posit; fire, Milford L. Landis, counsel 
of Central Mutual of Ohio; A &H, C. C. 
Frazier of Frazier & Frazier, Lincoln, 
Neb. 

Also, insurance law education, Har- 
lan S. Don Carlos, general counsel of 
Travelers; life, John V. Bloys, Life In- 
surance Assn.; marine and inland ma- 
rine, Edward G. Dobrin, Bogle, Bogle 
& Gates, Seattle; membership, Victor 
A. Lutnicki, 2nd vice-president and 
counsel John Hancock Mutual; pub- 
lications, Hugh E. Reynolds, Flayma- 
ker, Locke & Reynolds, Indianapolis; 
public relations, Lowell D. Snorf, Jr., 
assistant general counsel Lumbermens 
Mutual Casualty; regulation, J. Roth 
Crabbe, Ballard, Dresbach, Crabbe & 
Newlon, Columbus, O.; rules and pro- 
cedure, Robert B. Hobson, Woodward, 
Hobson & Fulton, Louisville; trial tac- 
tics, Wayne E. Stichter, Effler, East- 
man, Stichter & Smith, Toledo; work- 
men’s compensation and employer’s 
liability, Ashley St. Clair, counsel of 
Liberty Mutual. 





4 Agents to Aid Study of 


Qualifications in Va. 


Four local agents have been ap- 
pointed to an advisory legislative coun- 
cil subcommittee of the Virginia as- 
sembly which has been established to 
study qualification requirements of lo- 
cal agents. The group, whose formation 
was called for in a resolution by Dele- 
gate George M. Cochran of Staunton, 
is submitting its recommendations to 
the governor. 

Agents on the subcommittee are Wil- 
liam H. Branch, immediate past presi- 
dent of Virginia Assn. of Insurance 
Agents; Giles M. Robertson of Alfriend 
& Son, and Harry R. James of Winters 
agency, all of Richmond, and Caleb D. 
West of Newport News. Other members 
are Delegate Joseph J. Williams Jr. of 
Henrico, John H. Randolph, president 
of First Federal Savings & Loan Assn. 
of Richmond; Thomas D. Jones Jr., de- 
puty commisioner of the state corpora- 
tion commission’s insurance division; 
and Paul Freed and John C. Swanson, 
automobile dealers of Waynesboro and 
Danville respectively. 





AIU Entertains Formosans 


American International Under- 
writers recently entertained a group of 
accountants from Formosa at the home 
office. The team of accountants, in the 
United States for study and observa- 
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GENERAL INSURANCE CORPORATION 





Fire and Allied Lines * Casualty and Allied Lines 
Workmen's Compensation * Automobile 





2209 SOUTH MAIN ST. 





FORT WORTH, TEXAS 








tion, then toured the departments, 
where the functions of overseas under- 
writing, accounting and currency ex- 
change problems as handled by AIU 
were explained. Host for the New York 
tour was New York chapter of Nationa] 
Assn. of Cost Accountants. The tour 
is being directed by Ettore Barbatellj 
of American Appraisal Co., director of 
the association’s special activities com- 
mittee 





20 Insurance Men Elected 


to Ore., Wash. Legislatures 


In the Nov. 2 election, 10 Oregon lo- 
cal agents won victories to the state 
legislature. 

Elected to the house were Robert 
Jensen (R), Portland; Harvey Wells 
(R), Portland; Ward H. Cook (D), 
Portland; Norman R. Howard (D), 
Portland; Harry G. Elliott (R), Tilla- 
mook; Leon S. Davis (R), Hillsboro; 
and William Bradeen (R), Burns. 

Elected to the senate were Pat Lon- 
ergan (R), Portland; Lee V. Ohmart 
(R), Salem; and J. O. Johnson (R), 
Tigard. 

Other Oregon insurance men to gain 
seats in the legislature were Walter J. 
Pearson (D), Portland general agent, 
house; and John C. F. Merrifield (R), 
Portland, president of Ins. Co. of Ore- 
gon, senate. 

In eight out of nine races for the 
Washington legislature in the Novem- 
ber election agents were successful 
candidates. 

Ed Munro (D), Seattle; Dwight S. 
Hawley (R), Seattle, and Richard Ru- 
off (R), Seattle, were elected to the 
house. John H. Happy (R), Spokane 
was elected to the senate. Gordon 
Sandison (D), Port Angeles; John K. 
Yearout (R), Aberdeen; Hal G. Arna- 
son, Jr. (R), Bellingham, and A. B. 
Comfort (R), Tacoma, were elected to 
the house. 

Morris Swan (R), Vancouver, was 
defeated for re-election as representa- 
tive. 


Hartford Steam Boiler 


Names Two Managers 


Hartford Steam Boiler has appointed 
Fred W. Voges and Norman R. Davis 
managers at Cincinnati and Pittsburgh 
respectively. Mr. Voges, who succeeds 
Edward M. Murray, retiring, joined 
the company as special agent at Cin- 
cinnati in 1949, was transferred to At- 


lanta in 1950 and most recently was 
special agent in Florida. Mr. Davis 
went with Hartford Steam Boiler in 


1944 as special agent at Atlanta and 
served at Cleveland and Boston before 
being named assistant manager at New 
York in 1953. 

Mr. Murray with the company 40 
years, was appointed assistant manager 
at St. Louis in 1930 and manager at 
Cincinnati in 1942. 





Allstate Has Toronto Open House 


Allstate’s Canadian head office in 
Toronto held an open house Nov. 22 
for employes and their guests, execu- 
tives of The Robert Simpson Co., Ltd., 
and Simpsons-Sears, Ltd., and Ontario 
insurance and business leaders. Among 
Allstate executives participating were 
Calvin Fentress Jr., president, Judson 
B. Branch, senior vice-president, 
Henry S. Moser, vice-president, secre- 
tary and general counsel, A. E. Spottke, 
vice-president, and Robert B. Pelton, 
treasurer. 





Fireman's Fund Raises Henderson 


M. W. Henderson has been trans- 
ferred to the Pacific marine depart- 
ment of Fireman’s Fund group in San 
Francisco as a supervising inland ma- 
rine underwriter. He has been marine 
state agent for Arizona since 1953, and 
joined Fireman’s Fund in 1949 in Los 
Angeles. In 1950 he was named inland 
marine supervisor in the Los Angeles 
marine department. 
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Fire and Casualty Insurance 


COMMENTS - TRENDS - OBSERVATIONS 





ee 


DRASTIC REVISIONS IN NEW CODE 





Stock Fire and Casualty Insurers 
Face Effect of 1954 Tax Changes 


Following is the conclusion of the 
1954 tax article, by Malcolm Johnson 
and John S. Breckinridge, Jr., both 
members of the New York Bar. The 
first part was in the Nov. 25th issue. 


There are many changes which are 
of interest in connection with the 
investment portfolio. Section 171, re- 
lating to deduction of amortizable 
bond premium is basically unchanged. 
Corporations must continue to amor- 
tize both fully and partially tax-ex- 
empt bonds but have an election on 
fully taxable bonds. 

The only major change relates to 
callable bonds. Under the 1939 code 
where a bond was callable at a date 
earlier than the maturity date, the 
bond premium could be determined by 
reference to the amount for which 
callable and could be amortized over 
the period ending with the call date. 
If the bond were callable in a short 
period, say within 30 days, this pro- 
vision gave the taxpayer an immediate 
deduction against ordinary income for 
the full premium measured by the call 
price. The only penalty was a larger 
capital gain on ultimate disposition of 
the bond. 


To remedy this situation, the 1954 
code now provides that if the call date 
of a fully taxable bond issued after 
Jan. 22, 1951 and acquired by the tax- 
payer after Jan. 22, 1954 is within 
three years from the date of issue, then 
the premium must be determined by 
reference to maturity and must be 
amortized over the period ending with 
the date of maturity rather than the 
call date. In all other cases and in the 
case of fully and partially tax-exempt 
bonds, the premium must still be de- 
termined and amortized by reference 
to the earlier call date. If a taxable 
bond with a call date within three 
years of date of issue is actually called, 
then the deduction for amortization for 
the year in which called will be in- 
creased to the extent of the differ- 
ence between the adjusted basis of the 
bond and the call price. This provides 
for the deduction of the balance of the 
premium which otherwise could have 
been taken under the old law by ref- 
erence to the call date so that upon call, 
the total deductions for amortization 
will have reduced the adjusted basis 
down to the call price. 

Under the old law, the bonds had 
to be in registered form, or with cou- 
Pons attached in order to qualify for 
amortization. This requirement is now 
removed. 

The definition of a dividend in sec- 
tion 316(a) is in general the same as 
present law, i.e., either out of (1) cur- 
rent earnings and profits, or (2) earn- 
ngs and profits accumulated since 


YIIM 


March 1, 1913. Any distribution not 
out of earnings and profits is tax free 
and reduces basis. If it is in excess of 
basis, then there is a capital gain. 

There are important new rules with 
respect to dividends in kind, i.e., div- 
idends in property other than the stock 
of the distributing corporation. For ex- 
ample, there was a recent distribu- 
tion by Standard Oil of Indiana of the 
stock of Standard of New Jersey to the 
stockholders of Standard of Indiana. 
Similar distributions have been made 
in the past. The value of one share of 
New Jersey stock distributed was $99.- 
875 and the cost to Standard of Indi- 
ana, as advised by Standard of Indi- 
ana, for this one share was $16.62. 

. . . 

Under the 1939 code the dividend 
income to a corporate recipient was the 
fair market value of the Jersey stock, 
or $99.875. On the other hand, the div- 
idends received credit was limited to 
85% of $16.62, or $14.127, giving a 
normal tax net income of $85.748 and 
a tax of $44.59 in the year of distribu- 
tion. The basis of the New Jersey share 
on subsequent sale would be its fair 
market value at the time of receipt, 
or $99.875. 

Under the 1954 code the property is 
included under section 30l(a) as a 
dividend at the lesser of either: (1), 
its fair market value at the time of its 
receipt, or (2), its cost or other tax 
basis to the distributing corporation. 
Thus, in the example, the dividend in- 
come is $16.62 since that is less than 
the fair market value of the stock dis- 
tributed. The dividends received de- 
duction is 85% of whatever figure is 
included as dividend income ($16.62) 
leaving a taxable income of $2.493 and 
a tax of $1.2964. This amount repres- 
ents a tax saving in the year of distri- 
bution of $43.2936 as compared with 
the 1939 code. However, in the year 
of sale the Standard of New Jersey 
share would have had a basis of $99.- 
875 under the 1939 code whereas the 
basis of the New Jersey share under 
the 1954 code will remain at $16.62. 
The tax in the year of sale is conse- 
quently increased under the 1954 code. 
As an example, if the New Jersey share 
is sold at $110.00 in 1955, the overall 
tax will have been considerably de- 
creased by the 1954 code and the net 
overall yield will have been increased 
by 35.741%. 


This section applies to any transac- 
tion occurring after June 22, 1954. 
Therefore any distribution made prior 
to that date will continue to be gov- 
erned by the 1939 code. This section 
does not apply to distributions of 
stock of the declaring corporation. 

The rules as to stock dividends in 
the stock of the declaring corporation 


are drastically changed. Under the 
1939 code if a distribution of stock in 
the declaring corporation changed the 
stockholders’ proportionate interests, 
then it was a taxable dividend to the 
extent of its fair market value. Gen- 
erally, a distribution of common on 
common was non-taxable but a distri- 
bution of preferred on common, com- 
mon on preferred, or preferred on pre- 
ferred was taxable where there was 
both preferred and common stock out- 
standing prior to the distribution. 
There were many variations and ex- 
ceptions. 

Under the new code the proportion- 
ate interest test is completely abolish- 
ed. Section 305 provides in general that 
gross income does not include the 
amount of any stock in the distributing 
corporation, regardless of class or kind, 
which is distributed to its stockholders. 
There are only two exceptions which 
are as follows: 

1. The amount of any stock distrib- 
uted will be included m gross income 
to the extent that the distribution is 
in discharge of preference dividends 
for the current year or the preceding 
year, or, 

2. If, at the election of the sharehold- 
er, he may take either the stock, or 
cash or other property. 

Any stock which comes within one 
of these two relatively uncommon ex- 

(CONTINUED ON PAGE 20) 





Background Given of 
Caisse Centrale 


The Insur-Agent, publication of 
Florida Assn. of Insurance Agents, 
in its November issue comments on the 
application of Caisse Centrale de Re- 
assurance to enter Florida and Com- 
missioner Larson’s refusal to grant 
the application. 

The article gives some of the back- 
ground on Caisse Central. It has been 
engaged in insurance in France since 
Jan. 1, 1947 and is under state control 
as instituted by decree dated June 14, 
1938. The purpose of the company is to 
effect legal reinsurance of non-na- 
tionalized insurers, the conventional 
reinsurance of all French and foreign 
bodies for insurance and reinsurance, 
and retrocessions to the same bodies. 
Operations conducted in connection 
with compulsory sessions are guaran- 
teed by the state. 

. . . 

The company is operated under the 
administration of a general manager 
appointed by the Minister of Finance 
and managed by a board appointed 
as follows: three designated by the 
Minister of Finance to represent the 
government; three appointed by the 
Minister of Finance upon recommen- 
dation of the National Gouncil of In- 
surances; one representative of in- 
surance employes; one representative 
of the executive staff and inspectors of 
insurance; one representative of gen- 
eral insurance agents, and three repre- 
sentatives of agricultural, industrial 
and privately insured parties appointed 
by decree issued by the Minister of Na- 


tional Economy upon recommendation 
from national organizations of pro- 
ducers or consumers which are most 
qualified. 

The article further points out that 
the general condition of operation are 
determined by the regulations adopted 
upon the report of the Minister of Fi- 
nance, based upon the recommenda- 
tions of the National Council for In- 
surance. Private non-nationalized in- 
surance companies, French or foreign, 
must cede to the company a part of 
the premiums relative to the operations 
they conduct in France, Algeria and 
in the territories coming under the ju- 
risdiction of the Minister of France 
overseas. 

The company may, under conditions 
fixed by the Minister of Finance, en- 
ter into contracts for reinsurance of 
any kind with French and foreign 
companies for insurance and rein- 
surance. The financial statement of 
the company as of Dec. 31, 1953 showed 
assets of $41,802,251. 

Gabor Ins. Management Corp., 
Miami, is U.S. manager of the com- 
pany. There is now pending a show 
cause order in the Florida courts 
which the company seeks to compel 
the commissioner to issue it a certif- 
icate of authority. 





How Agent Met Direct 


Writer Competition 


The Aetna-izer, publication of Aetna 
Life affiliated companies, has a story 
in the November issue about a local 
agent who successfully met the compe- 
tition of a direct writer on an automo- 
bile line. Abe Diamond, Aetna Cas- 
ualty agent at Jacksonville, Fla., was 
checking renewals when he found a 
customer who was considering cancel- 
lation of his automobile policy in favor 
of a direct writer. Mr. Diamond imme- 
diately pointed out several advantages 
to insured in continuing with his pre- 
sent policy, but insured was not en- 
tirely convinced. 

Mr. Diamond suggested he invite the 
representative of the direct writer to 
his office and the three of them could 
talk about the matter. The meeting 
was arranged. 

_ . a 


With insured’s permission, Mr. Dia- 
mond asked the direct writer’s repre- 
sentative three questions. 

“Isn’t it true that you are a salaried 
employe of your company?” The sales- 
man replied that it was true. “Isn’t it 
also true that following an accident or 
loss, differences sometime develop be- 
tween an insurer and its policyholder 
as to the amount of settlement?” This 
the representative admitted. “Then,” 
Mr. Diamond concluded,” suppose you 
wrote this policy and an accident later 
occurred. Suppose, too, that a disa- 
greement developed between the com- 
pany and the policyholder as to the 
amount of loss. Whose side would you 
take? The company’s or the policy- 
holder’s?” 

The Aetna-izer concludes its report 
in this way: A significant period of si- 
lence followed. Wordlessly, the direct 
writer representative picked up his 
hat, turned on his heel, and walked 
out. Abe Diamond got his renewal. 
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Killing FIRE Through Research 


OPERATION 





Fire tests like thot 

shown above.are com- 
monplace to the special- 
ists directing operations at 
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*’ “Automatic” Sprinkler’s Techni- 





cal Laboratory and Fire Testing 
Department. Determining methods 

Z ’ to lick fire before it gains headway, 
is their daily task. 


These engineers design fire protection BEST- BY-TEST for severely 
hazardous manufacturing operations. All types of extinguishing mediums 
are at their disposal — every known method of fire detection is employed. 


The services of this research phase of our business are 
available to our customers and potential customers. It’s a service 
second to none in our fieid—lends credence to the motto. . 

“Automatic” Sprinkler — FIRST IN FIRE PROTECTION! 
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Surety Assn. Publishes 
Book on Employe Theft 


A 32-page booklet on dishonesty 
insurance for commercial firms, en- 
titled “Safeguards Against Employe 
Dishonesty in Business”, prepared by 
Surety Assn. of America and Amer- 
ican Institute of Accountants, has been 
published by the association. The as- 
sociation has handled the section on 
fidelity insurance and the institute the 
section on methods of sound internal 
control and auditing procedures. 

The interdependence of internal con- 
trol and fidelity bonds is stressed 
throughout and emphasis is placed up- 
on the necessity of utilizing both safe- 
guards against, financial loss through 
employe dishonesty. 

The foreword, prepared by Arthur 
B. Foye, president of the institute and 
senior partner of Haskins & Sells, New 
York, points to the increasingly im- 
portant problem of employe defalca- 
tion and explains that the booklet is 
aimed at providing management with 
a basic guide to sound internal con- 
trol and an outline of the protection 
afforded by fidelity coverage. 

“These controls and safeguards,” he 
says, “are not intended as an all-in- 
clusive loss prevention program. Rath- 
er, they are fundamentals which may 
be expanded to meet the requirements 
of the individual company. As pre- 
sented here, however, they should be 
instrumental in minimizing the effects 
of employe fraud.” 

The booklet may be obtained without 
charge from the educational depart- 
ment of Surety Assn., 60 John street, 
New York 38, N.Y. 


Wood Agency Establishes 
Aviation Department 


An aviation department has been 
established to augment other facilities 
of the Thomas E. 
Wood, Inc., agen- 
cy, Cincinnati. 
The new depart- 
ment will be un- 





der the supervi- 
sion of Allen H. 
King, who has 
been with Asso- 
ciated Aviation 
Underwriters in 
New York. After 
air force service 





he entered the 
aviation insurance 
field. He holds a 
commercial pilot’s 
license with multi-engine and flight 
instruction ratings. 

The new department will operate on 
a 24 hour basis servicing accounts of 
an aviation nature by plane, through- 
out the entire midwest. 


Allen H. King 





AFIA Moves in Osaka 


The Osaka, Japan, office of Ameri- 
can Foreign Insurance Assn. has mov- 
ed to larger quarters in the Konoike 
building. The office represents Con- 
tinental, Great American and Home. 
Other AFIA offices in Japan are at 
Tokyo, Camp Zama, Fukuoka, Kobe, 
Nagoya and Yokohama. 





To Revise Tex. Farm Rate Manual 


Fire Comissioner Wentz of Texas 
has announced that a special commit- 
tee has been appointed to revise the 
farm and ranch rating manuai. Hill 
Ogletree of the fire division of the 
department is head of the revision 
group, and he will be assisted by 
Henry Baker of Navasota, representing 
Texas Assn. of Insurance Agents; Wel- 
don Dodgen of Austin, Texas Insur- 
ance Checking Office; Otis Percifield, 
farm special agent of Home, and Price 
Johnson, assistant general manager of 
Cravens, Dargan & Co. 


———... 


Fla. Assn. Launching - 
Buyer Booklets 


Florida Assn. of Insurance Agents 
is launching an ambitious program, 
one of public service to promote a 
better understanding of insurance by 
explaining pertinent coverages to as 
many groups of buyers as possible, to 
promote the agency system stock com- 
pany insurance and the value of pro- 
fessional insurance sales, and to iden- 
tify members of the association as the 
ones most capable of providing such 
professional service to clients. 

Booklets will be prepared dealing 
with insurance applicable to particular 
groups, such as to banks, doctors, 
schools, municipalities, automobile 
dealers, etc. As it is determined which 
group will receive this service, the as- 
sociation will get in touch with officials 
of the applicable organizations and 
seek cooperation, even to the extent of 
having speakers appear on their con- 
vention and other meeting programs. 

The idea was first broached by Dr. 
E. Laurence Scott of Ocala when he 
was chairman of the public relations 
committee of the association five 
years ago. 

The program will be developed by 
the association’s public service, for- 
merly public relations, committee com- 
posed of B. D. Cole of West Palm 
Beach, chairman, Cooper M. Cubbedge 
of Jacksonville, Dr. Scott, John M. 
Phillips of St. Petersburg, Walter 
Stevenson of Miami and J. A. Pound 
of Tampa. 


Gold of N. C. Sworn In 


Commissioner Gold, who was elected 
to the remaining two years of the 
term to which he was named by the 
late Gov. Umstead in 1953, has taken 
the oath of office. Mr. Gold polled 
404,338 votes to 201,747 for his Re- 
publican opponent, Fred G. Frick, 
Hickory insurance man. 
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Convention Dates 








Nov. 29-Dec. 3, National Assn. of Insurance 
Commissioners, midwinter, Hotel Commo- 
dore, New York City. 


1955 


Feb. 23-25, Michigan Assn. of Insurance 
Agents, midyear, Hotel Statler, Detroit. 

March 9-10, Fire Underwriters Assn. of the 
Pacifie, annual, Sheraton Palace, San Fran- 
cisco. 

March 21-82, Eastern Agents Conference of Na- 
tional Assn. of Insurance Agents, annual, 
Lord Baltimore hotel, Baltimore. 

March 28-29, New Jersey Assn. of Insurance 
Agents, midyear, Berkeley-Carteret hotel, 
Asbury Park. 

March 28-30, National Assn. of Mutual Insur- 
ance Agents, midyear, Baker hotel, Dallas. 

March 29-Apr. 1, Pacific Insurance & Surety 
Conference, annual, El Mirador hotel, Palm 
Springs, Cal. 

April 4-6, Far West Agents Conference of Na- 


tional Assn. of Insurance Agents, annual, 
Palace hotel, San Francisco. 
April 47-19, National Assn. of Insurance 


Agents, midyear, Allis hotel, Wichita, Kan. 

April 17-19, Midwest Territorial Conference of 
National Assn. of Insurance Agents, annual, 
Broadview hotel, Wichita, Kan. 

April 29, District of Columbia Assn. of Insur- 
ance Agents, annual, Mayflower hotel, 
Washington, D. C. 

May 1-3, Alabama Assn. of Insurance Agents, 
annual, Titwiler Hotel, Birmingham. 

May 2-4, National Assn. Surety Bond Produc- 
ers, annual, Hotel Waldorf Astoria, New 
York. 

May 4-6, American Management Assn., Insur- 
ance Conference, Statler hotel, New York 
City. 

May 5-7, Louisiana Assn. of Insurance Agents, 
annual, Edgewater Gulf hotel, Edgewater 
Park, Miss. 

May 6-7, lorida Agents, 
Lido, Miarni Beach. 

May 10, Assn. of Casualty & Surety Compa- 
nies, annual, Waldorf Astoria hotel, New 
York City. 

May 11, National Bureau of Casualty Under- 
writers, annual, New York City. 


annual, Hotel di 


May 12-14, Iowa Agents, annual, Hotel Sav- 
ery, Des Moines. 

May 16-20, National Fire Protection Assn., an- 
nual, Netherlands Plaza, Cincinnati 

May 19, Soctety of Fire Protection Engineers, 
annual, Netherlands Plaza, Cincinnati 

May 19-20, Arkansas Assn. of Insurance 
Agents, nual, The Arlington, Hot Springs. 
May 19-21, North Carolina Assn. of Insurance 
Agents, annual, Carolina hotel, Pinehurst. 


May 20-21, Texas Assn. of Insurance Agents, 
annual, Galvez hotel, Galveston. 


May 23-25, Board of Fire Underwriters of the 
Pacific, annual, Biltmore hotel, Santa Bar- 
bara, Cal 


May 23-85, insurance Accounting & Statisti- 
cal Assn., Palmer House, Chicago 

May 24-25, National Assn. of Insurance 
Brokers, annual, Mark Hopkins hotel, San 
Francisco 


May 26, National Board of Fire Underwriters, 
annual, Commodore hotel, New York City. 


May 26, Midwestern Independent 
Service, annual, Bismarck hotel, 


Statistical 
Chicago 


June 12-14, Maryland Assn. of Insurance 
Agents, midyear, George Washington hotel, 
Ocean City. 

June 13-15, International Assn. of A. & H. Un- 
derwriters, annual, Gunter hotel, San An- 
tonio. 

June 13-15, South-Eastern Underwriters Assn., 
annual, The Homestead hotel, Hot Springs, 
Va. 

June 19-83, American Assn. of Managing Gen- 
eral Agents, annual, Mark Hopkins hotel, 
San Francisco. 


June 26-29, National Assn. of Public Insurance 
Adjusters, Concord hotel, Kaimesha Lake, 
N. ¥ 


July 7-9, International Assn. of Insurance 
Counsel, annual, Hotel del Coronado, Cor- 
onado, Cal. 

Aug. 7-11, Honorable Order of Blue Goose, 
annual, Muehlbach hotel, Kansas City. 

Aug. 14-17, West Virginia Assn. of Insurance 


Agents, annual, Greenbrier hotel, White 
Sulphur Springs. 
Sept. 5-7, International Federation of Com- 


mercial Travelers Insurance Org., annual, 
Sun Valley Lodge, Sun Valley, Ida. 

Sept. 11-13, Pennsylvania Assn. of Insurance 
Agents, annual, William Penn hotel, Pitts- 
burgh. 

Sept. 11-14, Idaho Assn. of Insurance Agents, 
annual, Sun Valley Lodge, Sun Valley. 

Sept. 12-13, Utah Assn. of Insurance Agents, 
annual. 

Sept. 14-16, Illinois Assn. of Mutual Insurance 
Companies, annual, Pere Marquette hotel, 
Peoria. 

Sept. 14-16, Maine Assn. of Insurance Agents, 
annual, The Samoset, Rockland. 


Sept. 14-16, Michigan Assn. of Insurance 
Agents, annual, Pantlind hotel, Grand 
Rapids. 

Sept. 15-16, New Jersey Assn. of Insurance 


Agents, annual, Chalfonte-Haddon Hall, At- 
lantic City. 

Sept. 22-23, Oregon Assn. of Insurance Agents 
annual, Multnomah hotel, Portland. 

Sept. 26-28, Bureau of Accident & Health Un- 
derwriters, annual, Mount Washington hotel, 
Bretton Woods, N. H. 

Sept. 28-30, Society of Chartered Property & 
Casuaity Underwriters, annual, Fairmont 
hotel, San Francisco. 

Oct. 2-5, National Assn. of Casualty & Surety 
Agents, annual, The Greenbrier, White 
Sulphur Springs, W. Va. 

Oct. 3-6, National Assn. of Insurance Agents, 
annual, Statler and Biltmore hotels, Los 
Angeles. 

Oct. 3-6, California Assn. of Insurance Agents, 
annual, Biltmore and Statler hotels, Los An- 
geles. 

Oct. 9-13, National Assn. of Mutual Insurance 


Companies, annual, Jefferson hotel, St 
Louis. 

Oct. 16-18, Maryland Assn of Insurance 
Agents, annual, Fort Cumberland hotel, 


Cumberland. 

Oct. 17-19, National Assn. of Mutual Insur- 
nee Agents, annual, Netherland Plaza 
hotel, Cincinnati. 

Oct. 23-25, Arizona Assn. of Insurance Agents, 
annual, Westward Ho hotel, Phoenix. 

Oct. 25-26, Massachusetts Assn. of Insurance 
Agents, annual, Sheraton-Plaza, Boston. 
Oct. 26-28, American Management Assn., In- 
surance Conference, Palmer House, Chicago. 
Oct. 30-Nov. 1, 
Agents, annual, 

City 


Missouri Assn. of Insurance 
Muehlbach hotel, Kansas 


Oct. 31, National Assn. of Mutual Casualty 
Companies, annual, Edgewater Beach hotel, 


Chicago. 


Oct. 31, National Assn. of Automotive Mutual 


Insurance Cos., 
hotel, Chicago. 


annual, Edgewater 


Nov. 7, Fire Underwriters Assn. of the Moun- 


tain States, annual, Denver. 

Nov. 20-22 (tentative) Kentucky Assn. of In- 
surance Agents, annual, Kentucky hotel, 
Louisville. 

Nov. 27-29, Dlinois Assn. of Insurance Agents, 
annual, Edgewater Beach hotel, Chicago. 
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Stock Insurers Face ‘54 Tax Change 


«CONTINUED FROM PAGE 17) 





ceptions is to be treated as a dis- 
tribution of property under section 301. 
Individuals would include such stock 
in gross income at fair market value. 
However, as discussed above, corpora- 
tions would take such stock into gross 
income at the smaller of (1) its fair 
market value, or (2) cost or other ba- 
sis to the distributing corporation. 





Where the stock dividend is non- 
taxable, as will most generally be the 
case, the basis of the old stock must 
be allocated between the old stock 
and the new under regulations, which 
will probably be the same as in the 
past. Where one of the two minor ex- 
ceptions apply and the stock dividend 
is taxable, then in the case of an indi- 
vidual the basis would be market value 
for determining the gain or loss on 
future sale of the newly distributed 
security. 

All of the foregoing new rules apply 
to stock distributed on or after June 
22, 1954. 

Under the 1939 code, where rights to 
subscribe to stock were issued, the 
rights were “taxable” if the stock it- 
self would have been taxable if dis- 
tributed directly rather than as rights. 
There were special rules to be applied 
depending on whether the rights were 
exercised, sold, or allowed to lapse. 

Under section 305 of the 1954 code 
the rights will in general be non-tax- 
able subject to the same two excep- 


The Case of the 
Overzealous Cop! 


Law suits for false arrest, unlawful detention, assault and bat- 


tery or malicious prosecution are an occupational hazard of 


police work. 


Illinois R. B. Jones provides the answer to this type of 


liability in the form of False Arrest insurance against both 


claims and defense costs. It is written on a group basis cover- 


ing an entire force. 


The police and sheriff’s offices in your locale are your natu- 


ral prospects. 
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tions above noted which would have 
applied if the stock itself had been 
distributed rather than the rights. 

In the case of non-taxable rights, 
which will be the general situation, 
section 307(b) prescribes two rules 
with respect to basis depending upon 
the value of the new rights. 

(a) Where the fair market value 
of the rights is more than 15% of the 
fair market value of the old stock, the 
taxpayer must allocate the basis of the 
old stock between such stock and the 
new rights in much the same manner 
as has been done in the past. 

(b) Where the fair market value 
of the rights is less than 15% of the 
fair market value of the old stock, if 
the election hereinafter described is 
not made, then the basis of the rights 
shall be zero and no part of the basis 
of the old stock is allocated to the 
rights. However, in any return timely 
filed (including extensions), the tax- 
payer may elect to apportion the old 
cost between the old stock and the 
rights, under regulations to be issued. 
Presumably, such apportionment will 
be made under the same principles as 
have been followed in the past. Such 
election is irrevocable. 

Section 307(b) (2) is not clear as to 
whether such election must be made 
on a blanket basis covering all stock 
rights, or whether such election ap- 
plies on an individual selective basis. 
If the latter, it is not clear whether the 
election would also be binding on the 
taxpayer with respect to stock rights 
issued by the same corporation at a 
subsequent time, either within or after 
the taxable year. Presumably the reg- 
ulations will cover these questions. The 
technical construction of the section 
seems to support an election upon an 
individual selective basis. 


It is provided in section 1223(5) that 
even though no election is exercised 
and even though zero is attributed as 
the basis of the new rights or the stock 
acquired thereunder, the holding pe- 
riod of the old stock will still be added 
to the holding period of the rights or 
the new stock. Thus, if the old stock 
had been held for more than six 
months, the sale of the rights or the 
stock acquired thereunder will consti- 
tute long term capital gain irrespec- 
tive of whether an election is made to 
apportion basis. 

This new section applies to rights 
which are distributed after June 22, 
1954. 

Under the 1939 code it was held in 
the Chamberlin case that where a cor- 
poration having earnings and profits 
and only common stock outstanding, 
issued preferred stock as a dividend, 
and where the shareholders had ar- 
rangements to sell the preferred stock 
to outsiders with an understanding that 
the preferred stock would then be re- 
deemed, the stockholders received a 
non-taxable dividend in the form of 
the preferred stock, their proportionate 
interests not being changed by the is- 
suance of the new stock. Upon subse- 
quent sale of the preferred stock, even 
though the effect of the transaction 
was to draw down the earnings and 
profits, the stockholders realized cap- 
ital gain. This was called a “preferred 
stock bail-out.” 

Section 306 of the 1954 code contains 
provisions designed to remedy this 
“loophole.” The section can apply only 
to stock other than common which is 
received as a non-taxable dividend or 
in a non-taxable exchange or reor- 
ganization. It operates as of the time 
of disposition of such stock. When the 
stock is sold then the sale proceeds 
will be treated as ordinary income (not 


— 


dividend income) to the extent of the 
earnings and profits of the distributing 
corporation attributable to such stock 
at the time of its original receipt. When 
the stock is redeemed it will be treated 
as a distribution by the corporation 
and probably as a dividend to the ex- 
tent of the earnings and profits at the 
time of redemption. In either event the 
section will not have this penalizing 
effect if all of the taxpayer’s stock in 
the corporation is disposed of or if 
the taxpayer can establish that the dis- 
tribution of the stock and its subse- 
quent disposition or redemption were 
not in pursuance of a plan having as 
“one of its principal purposes the 
avoidance of federal income tax.” 
Whenever stock originally received in 
a non-taxable distribution or exchange 
is subsequently sold, section 306 
should be carefully considered. 

The new code contains changed rules 
with respect to the redemption of 
bonds which are capital assets in the 
hands of the taxpayer. Under the 1939 
code, the retirement of interest-bear- 
ing governmental and corporate obli- 
gations resulted in capital gain or loss, 
if the obligations were in registered 
form or had coupons attached and 
were capital assets in the hands of the 
taxpayer. 

The 1954 code has amended the 
above rule considerably. In the case of 
governmental and corporate obliga- 
tions, issued after 1954, the general 
rule is that retirement will result in 
capital gain or loss irrespective of the 
form of the obligation. Thus, it no 
longer makes any difference whether 
the obligation was issued in registered 
form or whether it was issued with 
coupons attached. Capital gain or loss 
will also result on the retirement of 
obligations which were in registered 
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form or bore coupons as of March 1, 
1954. However, obligations originally 
issued without coupons and in non- 
registered form, but put in registered 
form after March 1, 1954, will not 
qualify on retirement for capital gains 
treatment. Of course, the obligation 
must also be a capital asset in the 
hands of the taxpayer for gain or loss 
to qualify as capital gain or loss. 

In the case of bonds or other obliga- 
tions issued at a discount, the new 
code provides for taxation of the in- 
terest element represented by the dis- 
count. This provision is an exception 
to the general rule given above. In the 
case of the sale, exchange, or retire- 
ment at a gain of a bond held over six 
months and originally issued at a dis- 
count, the amount of such discount 
allocable to the holding period of the 
taxpayer is to be treated as gain upon 
the sale or exchange of a non-capital 
asset. Thus, if the sale, exchange 
or retirement resulted in gain, the gain 
would be taxed as ordinary income. It 
should be noted that if the sale or ex- 
change results in a loss, the loss is a 
capital loss. 


The amount allocable to the holding 
period of the taxpayer is determined 
by multiplying the original issue dis- 
count by the ratio of the full months 
held by the taxpayer to the full 
months from issue to maturity. The 
original issue discount is the difference 
between the original issue price and 
the retirement price determined by 
ignoring call prices. The original issue 
price in the case of obligations regis- 
tered with the SEC is the initial offer- 
ing price to the public (but not to bond 
houses or brokerage firms) at which 
price a substantial amount of such 
obligations were sold. In the case of 
privately placed issues, the issue price 
is the sale price paid by the first buyer 
of each bond without regard to the 
price paid for any other bond of the 
same issue. The original issue date, for 
purposes of determining the period 
from issue to maturity, in the case of 
obligations registered with SEC is the 
first date of sale to the public at the 
issue price. In the case of privately 
placed issues, it is the purchase date of 
each obligation by the original pur- 
chaser without regard to the purchase 
date of any other obligation of the 
same issue. 


The above rules do not apply to 
sale, exchange or retirement of obliga- 
tions the interest on which is tax- 
exempt; obligations held by a pur- 
chaser who paid a premium for the 
obligation; or obligations issued at a 
discount and not bearing interest to 
the extent that the original issue dis- 
count has been included in gross in- 
come in previous years under the elec- 
tion provided in Section 454. The latter 
section provides that in the case of a 
bond issued at a discount and not bear- 
ing interest, an accrual basis taxpayer 
may elect to include in gross income in 
each year a pro rata part of the dis- 
count which represents interest income. 
It should be noted, however, that if a 
bond originally issued at a discount 
subsequently sells at a premium due 
to a change in the prevailing rates of 
interest, then upon another change in 
the interest rate returns to selling at a 
discount, the purchaser who buys at a 
discount must determine his gain or 
loss under the provisions of this sec- 
tion. 

In order not to burden taxpayers or 
the government unduly, a de minimis 
rule is provided. Thus, any discount 
which is less than % of 1% of the re- 
demption price multiplied by the years 


to maturity is exempted from the pro- 
visions of this section. 

The 5% limitation upon contribu- 
tions by a corporation remains appli- 
cable but will apply to 5% of taxable 
income computed before the special 
deductions allowed to the corporation 
for dividends received and for partial- 
ly tax-exempt U. S. income and with- 
out taking into account the deduction 
for net operating loss carrybacks. How- 
ever, the deduction for net operating 
loss carryovers must continue to be 
taken into account. 

Section 170 of the 1954 code also 
provides that if a contribution is made 
in excess of the limitation, then the 
excess may be carried forward for two 
years and deducted to the extent that 
the limitation of the next succeeding 
two years has not-been reached by 
actual contributions. The amount util- 
ized in the second succeeding year 
must be reduced by the amount utiliz- 
ed in the intervening year. The car- 
ryover will not apply to a contribution 
in excess of the limitation made prior 
to 1954. 

Under the provisions of the 1939 
code, as interpreted by court decision, 
a purchaser of real property was not 
allowed to deduct any portion of the 
amount paid the seller representing 
real property taxes which had be- 
come a lien on the property prior to 
the sale and for which the seller was 
personally liable. Instead, the amounts 
paid by the purchaser to the seller 
were considered part of the purchase 
price of the property and had to be 
capitalized. Furthermore, if the taxes 
had not become a lien on the property 
before the purchase date and were not 
payable until after the purchase date 
and the seller paid the buyer a portion 
of the taxes to be paid representing the 
period the seller held the property 
during the real property tax year, the 
payment by the seller to the purchaser 
was considered a reduction in the pur- 
chase price and therefore not deducti- 
ble by the seller. 








The 1954 code provides that real 
property taxes upon sale of property 
shall be apportioned between the buyer 
and seller. That portion of the real 
property tax properly allocable to the 
portion of the real property tax year 
ending on the day before the date of 
sale is to be considered as imposed on 
the seller and the part allocable to the 
period starting on the date of sale to 
the end of the real property tax year 
is treated as imposed on the buyer. 
Both the seller and the buyer may de- 
duct the portion of the tax treated as 
payable by them. This provision con- 
forms to the general practice prevailing 
in real estate transactions calling for 
the apportionment of outstanding 
charges on the date of the sale between 
the buyer and the seller. 

The 1939 code also made no provi- 
sion for the accrual of real property 
taxes over the real property tax year. 
Real property taxes could only be ac- 
crued as of the date upon which the 
tax became a lien on the property or 
the date upon which a personal liabil- 
ity arose. Section 461(c) of the 1954 
code provides that at the election of 
the taxpayer, if he is on the accrual 
basis, any real property tax which is 
related to a definite period of time 
may be accrued ratably over the real 
property tax year. This section will 
not, of course, allow a deduction for 
real property taxes claimed as a de- 
duction under the 1939 code in prior 
taxable years. The election may be 
made without the consent of the Treas- 
ury Department for the first taxable 
year ending after the enactment of the 
new code and beginning after Dec. 31, 
1953. The election must be made not 
later than the date, including any ex- 
tensions thereof, upon which the re- 
turn for such year is required to be 
filed. The election also may be made 
with the consent of the Treasury De- 
partment at any time. When made, 
the election is applicable to all real 
property taxes payable by the taxpay- 
er. 





agents and brokers. 


In the case of real property taxes 
becoming a lien early in the real 
property tax year, and payable in ad- 
vance, this election would generally 
not aid a calendar year taxpayer to 
accelerate deductions, unless the real 
property tax year begins before the 
end of the taxable year and the lien 
date falls after the end of such taxable 
year. However, in the case of real 
property taxes which do not become a 
lien until the end of the real property 
tax year or even after the end of such 
year, the election to accrue the taxes 
over the real property tax year will 
accelerate the deduction for real prop- 
erty taxes in the first year in which 
the election is made. 


The provisions relating to the credit 
against tax for taxes paid or accrued to 
a foreign country or possession of the 
U. S. have been retained in the form 
contained in the old code with one 
exception of general interest. Under 
the 1939 code, the credit was subject 
to two limitations, the so-called “per 
country” and “overall” limitations. The 
overall limitation under which the 
credit in general could not exceed the 
U. S. tax rates times normal tax net 
income from sources without the U. S. 
has been eliminated. The only limita- 
tion under which the tax credit in 
respect of the tax paid or accrued to 
any foreign country or possession of 
the U. S. cannot exceed the U. S. tax 


liability multiplied by the ratio of 
taxable income from such foreign 
country to taxable income from all 


sources. 

There are many changes in the high- 
ly complicated field of pension, an- 
nuity, and profit sharing plans and 
trusts. These are too complex for thor- 
ough treatment in this summary. 

One change is worthy of mention. 
Under the 1939 code, contributions to 
any exempt plan had to be taken in 
the year when made except that an 


accrual basis taxpayer could make the 
(CONTINUED ON NEXT PAGE) 
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The markets for unusual and hazardous risks provided by MacGibeny 
Agency Inc. have opened up a whole new insurance dimension for 


It is our job to handle risks which your regular companies will 
not write. This is a factor of extreme importance today when failure 
to find a market for a coverage can lead to loss of an entire account. 

The moral is this: Never give up on a piece of business until 
you've submitted it to MacGibeny Agency. 


We write no business direct, but devote our full energies to helping 


producers write business. 
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(CONTINUED FROM PRECEDING PAGE) 
payment within the first 60 days of 
the next taxable year and relate such 
payments back to the pertinent taxable 
year. This has now been extended so 
as to include any payments made up to 
the time prescribed by law for filing 
returns, including extensions. This will 
give more time to work out the exact 
contributions, particularly where the 
limitation on the deduction might be 
involved. 

Many procedural and administrative 
provisions have been changed by the 
1954 code. Some of those of general in- 
terest follow. 

Under the old code, the Secretary or 
his delegate could grant an extension 
of time within which to file a return 
up to six months. However, a new pro- 
vision has been inserted in the statute 
to include therein the rulings issued 
by the internal revenue service relat- 
ing to form 7004. The statute provides 
that an automatic three month exten- 
sion shall be granted to corporations 
upon the filing of the form prescribed 
by and in the manner required by reg- 
ulations if the estimated tax and all 
installments are paid properly. A pro- 
vision is also made, which was not 
contained in the rulings authorizing 
the filing of form 7004, to the effect 
that any extension received under the 
above provisions may be terminated 
at any time on ten days’ notice. 

e e 7 

In the case of net operating loss 
carry-backs interest is to be charged 
on potential deficiencies eliminated by 
the carry-back for the period from 
the date on which the potential defi- 
ciency in tax should have been paid 
until the close of the year of the net 
operating loss. According to the Sen- 
ate finance committee report, this pro- 
vision changes the rule developed by 
oourt decision in that under these de- 
cisions interest ran from the due date 
of payment of the tax to the date the 
return for the loss year was filed. 

Under the old code, interest on a re- 
fund due to a net operating loss carry- 
back did not start to accumulate until 
the date on which a refunding claim 
asserting the right to the carry-back 
was filed. The new code provides that 
interest runs from the close of the 
year of the net operating loss without 
any necessity for the filing of a claim. 
Since the return for the year of loss 
is not required to be filed until at 
least 2% months after the close of such 
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year this provision means that the 
Treasury Department will, in the case 
of every net operating loss carry-back, 
be required to pay a_ substantia] 
amount of interest. 

In general, the effective date for the 
above administrative and procedural 
provisions is Aug. 17, 1954. However, 
certain exceptions are made. The 1939 
code rules applicable to assessments, 
collections and refunds are to apply 
until Jan. 1, 1955 and all the 1089 code 
provisions with certain named excep- 
tions are to apply to taxes imposed by 
the 1939 code. Of particular interest is 
the fact that the 1954 code provisions 
relating to interest will not apply to 
taxes imposed under the 1939 code. 
Thus, if a net operating loss develops 
in either of the years 1954 or 1955, 
which is to be carried back to either of 
the years 1952 or 1953, a refunding 
claim will have to be filed to start the 
running of interest on the refund. 





Tells Problems of Bureau 
When Rates Are Reduced 


In a speech before Portland Assn. of 
Insurance Agents, Manager A. J. Snow 
of Oregon Insurance Rating Bureau, 
discussed some of the problems in in- 
troducing the wide-scale rate reduction 
on dwellings. More than 100 agents at- 
tended the meeting which was con- 
ducted by Herbert A Ballin, Jr., Whe- 
eler-Boyd Co., newly-elected president. 
Mr. Snow was introduced by Hal Bart- 
lett, Jewett, Barton, Leavy & Kern, 
who served as chairman of the day. 

The efforts of the bureau to put the 
rate reductions of Sept. 1 into effect 
without unduly disturbing the agency 
and company routine were explained 
by Mr. Snow. He said that much study 
was devoted to devising the most con- 
venient method of introducing the 
change. 


Rate corrections published for spe- 
cial mercantile and dwelling risks so 
far, as a_ result of the change, total 
2900 printed pages, he stated. He com- 
pared this number with a total of 1100 
pages contained in all seven Portland 
dwelling rate books. The printer has 
been swamped with work and the ex- 
amining department has been far be- 
hind, but the work is being accom- 
plished and the rush period is past. 

A few agents have complained of 
slow and awkward handling of their 
business but complaints have been rel- 
atively few, he said. Provision for re- 
troactive ratings for a 60-day period 
was allowed to prevent large numbers 
of flat cancellations and rewrites. A 
period of one year was allowed for re- 
fund in premium for the benefit of the 
agents, he explained. 





Security Names McCarthy 


Robert W. McCarthy has been named 
assistant manager of the Pacific Coast 
inland marine department of Security 
Ins. Co. He was formerly with the Roy- 
al Liverpool group as manager of the 
marine, plate glass and burglary de- 
partment at Oakland. 

Mr. McCarthy, an army veteran and 
a graduate of the University of Colo- 
rado, started in insurance in 1949 with 
Royal-Liverpool. 





Gorski Joins Earls-Blain 


CINCINNATI—D. J. Gorski, who 
has been with North America here, 
has joined the Earls-Blain agency in 
charge of engineering work. Before 
coming to Cincinnati, Mr. Gorski was 
with Stewart, Smith in Chicago. 





Elect in Perry County, O. 


Perry County, Ohio, Insurance 
Board has elected John Sines of 
Crooksville as _ president, Thomas 
Catchpole of New Lexington as vice- 
president, and Joseph Metzger, New 
Lexington, secretary-treasurer. 
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Spirit of Status Quo 


Governs NAIC Convention 
(CONTINUED FROM PAGE 1) 

mittee from obtaining necessary infor- 

mation from any proper source. 

After the Saturday session, the Ma- 
loney committee prepared its report 
and had completed it by Monday when 
another session of this committee was 
scheduled. At that one there was indi- 
cation that the industry wanted an 
open discussion of the issues presented 
by their statement of viewpoint and 
recommendations and the NAIC sub- 
committee report. 

Maloney asked if any member of the 
business wanted to be heard, and H. P. 
Stellwagen, representing Assn. of Ca- 
sualty & Surety Cos. and the industry 
emphasized some of the points he had 
made Saturday. He asked Mr. Maloney 
if the subcommittee report on the in- 
dustry statement was to be discussed. 
But it was not. This interchange the 
NAIC group avoided. As a _ conse- 
quence, between 200 and 300 represen- 
tatives of the business who had waited 
almost an hour to hear the debate, de- 
parted as the subcommittee went into 
executive session. 

+ 7 . 

In his presidential address Knowl- 
ton of New Hampshire called attention 
to the FTC complaints against 17 A&H 
insurers. This action, he said, raises 
certain problems for the consideration 
of the commissioners. One is what 
NAIC can do to remove the causes of 
the complaints. The work of the A&H 
committee along these lines will be 
continued, he said, and urged that com- 
missioners follow recommendations of 
this committee as far as possible. Laws 
should be adopted that are needed to 
preserve the jurisdiction of the states 
in this field. NAIC facilities are of- 
fered to each commissioner to assist 
him. 

If, in spite of all the commissioners 
may do, there is still some question of 
concurrent jurisdiction between the 
states and FTC, these areas should be 
explored. He suggested that a com- 
mittee of NAIC might prepare a legal 
brief on behalf of NAIC on the ques- 
tion of jurisidiction and seek an au- 
dience with FTC to discuss the points 
raised. He said he hoped NAIC can de- 
velop some method of cooperating with 
the commission, so as to solve these 
problems and prevent “any action 
which may destroy public confidence 
in this portion” of the insurance busi- 
ness. 

The casualty and surety committee 
under Bohlinger of New York dis- 
cussed the problem, which is consi- 
dered minor, of Canadian provincial 
requirements as to evidence of finan- 
cial responsibility when an American 
motorist is involved in an accident in 
that country. Also on the agenda were 
standardization of auto policy endorse- 
ments and insuring the auto instead of 
the driver, but no action was taken, 
since the Oklahoma department, which 
asked that they be put on the agenda, 
was not represented. 

° e . 

The valuation law amendment com- 
mittee, headed by Maloney of Cal- 
ifornia, approved the report of the 
technicians’ subcommittee headed by 
Frank Harwayne of New York. The 
report deals with the new wage dis- 
tribution table developed by National 


'Council on Compensation Insurance. 


The Maloney group recommended the 
discharge of the technician group as 
Well as its own. 

A. Z. Skelding of National Council 
appeared for that organization. The 
touncil study essentially was a re- 


examination, based on recent statisti- 
cal data, of the distribution of wages 
above the average. In WC, benefits 
are payable weekly at a stated per- 
centage of the average weekly wage, 
subject to minimum and maximum 
weekly amounts. Thus some employes 
receive the specified percentage of 
average weekly wages as compensa- 
tion, others subject to maximum week- 
ly compensation receive less than the 
specified percentage of such wage and 
still others subject to minimum weekly 
compensation receive more than the 
specified percentage. 

In valuing the effect of a law 
amendment changing weekly com- 
pensation limits or the percentage rate 
of compensation, it is necessary to 
have a distribution of wages by the 
amount of weekly remuneration. 

The new distribution of wages shows 
a slightly heavier weight of cases to- 
ward the higher wages, the council 
study points out. The new distribution 
runs to wages 200% above the average 
state wage as compared to 170% above 
the average for the present distribu- 
tion. 

The council proposes to use the re- 


vised wage distribution as recommend- 
ed by its actuarial committee for cal- 
culating the effect of all future law 
amendments where the use of “limit 
factors” is involved. 

The subject of extended maternity 
benefits was carried over without ac- 
tion. Leslie of Pennsylvania is chair- 
man of the subcommittee of the A&H 
committee which has had this topic 
under review. He said that unfortun- 
ately he has been unable to call a 
meeting of his group to consider briefs 
filed by the industry and by Blue Cross 
and Blue Shield, but that he would 
recommend to the successor personnel 
of the subcommittee it hold such a 
meeting before next June. Gillooly of 
West Virginia asked if he could see the 
filed briefs, and Leslie agreed. 

National Assn. of Insurance Agents 
was represented by Joseph A. Neu- 
mann of Jamaica, N. Y., president; 
Kenneth Ross of Arkansas City, execu- 
tive vice-president; Robert Maxwell of 
Texarkana, executive committeeman, 
and John F. Neville of headquarters. 

Thomas R. Dew of Chubb & Son 
headed the industry committee which 


provided the secretaries, machines, 
and procedures for getting the work of 
the convention done, and the results 
were excellent. 

The Passé Club International held 
its annual luncheon. Howard Brace of 
Occidental Life of California presented 
comments, observations and philos- 
ophy; M. J. Harrison of Arkansas acted 
as chairman, and C. F. J. Harrington, 
National Assn. of Casualty & Surety 
Agents and ex-commissioner of Massa- 
chusetts, presented Knowlton of New 
Hampshire, NAIC president, a gavel. 

NAIC received an invitation to Mi- 
ami for the midyear meeting in 1956. 
The indication was that the 1955 mid- 
year would return to New York. 

Paul Hammel of Nevada had a lot of 
buttons which he pinned on anyone 
who would stand for it. They read, 
YCSI-SOYA and were supposed to say 
something about how you can’t sell in- 
surance. However, in spite. of this 
electioneering, the talk around the 
convention was that Thomas R. Pans- 
ing of Nebraska might be a likely 
prospect for chairman of the executive 
committee when the annual meeting is 
held in Los Angeles next June. 
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Secrecy Defeats Its Own Purpose 


The New York insurance depart- 
ment recently held a conference with 
company representatives on the lively 
subject of special policies. Though this 
was a life insurance matter, it illus- 
trates a principle that is of conse- 
quence to the entire insurance busi- 
ness. 

The department people were 
tremely anxious to elicit full and frank 
discussion from company executives. 
There was concern lest the presence 
of newspaper men might hamper this. 
But the department decided to open 
the meeting to the press rather than 
attempt to keep the proceedings secret. 

As usually happens, fears of possible 
adverse effects from holding an open 
meeting proved entirely groundless. 
The participants spoke their minds so 
frankly that it is difficult to believe 
they could have been more outspoken 
if there had been no newspaper men 
present. As a matter of fact, why 
should a company executive who is 
talking in the presence of his competi- 
tors be concerned about the possible 
publication of a summary of his re- 
marks? If Macy’s is going to tell Gim- 
bel’s how they price their wares, it 
hardly matters if the information 
reaches other department stores, too. 

If anything, insurance executives 
should be more concerned about pos- 
sible ill-effects of a departmental con- 
ference conducted in supposed secrecy. 
It is impossible to keep secret the pro- 
ceedings of a gathering attended by 
100 or so persons, as the conference on 
special policies was. In fact, informa- 
tion is just about as likely to leak out 
of a conference attended by only a 
handful of persons, though it takes a 
little longer for the word to get around. 

Any attempt at secrecy in a confer- 
ence of this sort is almost sure to de- 
feat its own purpose. As soon as a 
news man hears that a gathering is to 
be barred to the press, he assumes that 
something pretty hot must be on the 
agenda, else why the secrecy? He is 
placed on his mettle to get the fullest 
possible story, not only to inform his 
readers but to get a better story than 
his competitors and thus build prestige 
for his publication. So he drops every- 
thing else to ferret out what went on 
at the “secret” meeting. He’ll do his 
best to print only accurate informa- 
tion and if he doesn’t it is no excuse 
that he had to get his material at sec- 
ond hand. But at the same time, if 
the news stories in the various publi- 


ex- 


cations are incomplete, inaccurate, or 
incorrect in their emphasis, those who 
barred the reporters and attempted to 
keep the proceedings under wraps 
can’t escape a large share of the re- 
sponsibility for the type of publicity 
that results. 

Perhaps there is an actuarial for- 
mula for determining the correlation 
between the number of persons privy 
to a secret and the length of time it 
will take the information to become 
generally known. We suspect that any- 
thing known to more than two persons 
will quickly become known to more 
and more in geometric progression, the 
speed of spread being proportional to 
the heat of the subject matter. 

Far from being an inducement to 
participants to bare their souls, the 
holding of a conference in secrecy 
would be the exact opposite if the con- 
ferees understood realistically the fu- 
tility of concealing what is said at any 
gathering big enough to be called a 
conference. They would know that de- 
spite all the cloaking precautions their 
views would soon be public property. 
Reporters don’t always get everything 
right but there is a far better chance 
that they will when they are sitting 
in and not only hear what was said 
but the context in which it was ut- 
tered. The reporter can put things in 
their proper perspective much more 
readily than if he is forced to get his 
information at second or third hand. 


PERSONALS 


Orville S. Morse, veteran local agent 
of Janesville, Wis., who is 87 and is 
still active in the O. S. Morse & Son 
agency, celebrated his birthday recent- 
ly. Mr. Morse was president of Wis- 











consin Assn. of Insurance Agents in 
1907-1909. 
Andrew Twaddle, general adjuster 


of London & Lancashire at Hartford 
and the company’s senior employe, 
was honored at the home office for his 
62 years of service. Personal congratu- 
lations were extended by W. W. 
Smith, deputy U. S. manager. 


Walter S. Attridge, Lawrence B. 
Damon and Patrick J. McDonough, 
Boston local agents, are among mem- 
bers of the newly-appointed insurance 


committee of State Club of Massachu- 
setts, a non-partisan organization tak- 
ing an interest in politics. The com- 
mittee will consider and possibly ini- 
tiate insurance legislation. Douglas 
Lawson, also a local agent at Boston, 
has been a leader in the club’s activi- 
ties. 


William 
Springfield 


A. Hebert, 
F&M, 


president of 
was honored at a 
dinner at Spring- 
field, sponsored by 
directors and of- 
ficers, on his 50th 
anniversary with 
the company. 
Frank A. Schles- 
inger, executive 
v ic e-president, 
was toastmaster. 
Mr. Hebert, who 
has been president 
of the Springfield 
group since 1946, 
is also president of 
American Foreign Insurance Assn., 
chairman of the finance committee of 
National Board, a director of General 
Adjustment Bureau and National 
Board Building Corp., and a fellow of 
Insurance Institute of America. 





William A. Hebert 


Fred Baker, new southeastern man- 
ager for the National Underwriter 
company, now is 
located in his new 
headquarters at 
432 Hurt building, 
Atlanta 3, Geor- 
gia. Before taking 
over his position 
in Atlanta, Mr. 
Baker spent some 
time in the Na- 
tional Underwrit- 
er home office at 
Cincinnati, where 
he was engaged in 
sales promotion. 
Mr. Baker has had 
considerable sales 
background, and 
for several years 
tray erle¢d 
the southeastern 
territory for a Kansas City firm. 





Fred Baker 


H. Herbert Corson, local agent, has 
been elected president of Nashville 
Chamber of Commerce. 








DEATHS 


HOWARD P. MOORE, 86, for many 
years an officer of Home and first 
general manager of AFIA, died after a 
short illness at New York University 
hospital. He was a specialist in fire 
insurance and was one of the few men 
still livng who had settled claims af- 
ter the San Francisco earthquake of 
1906. 

He was 
American 





1919, by 
to tour 


16 
the 


chosen, in 
companies 
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world and establish agencies for AFIA 
and he was general manager of the 
association until he resigned in 1997. 
He was active in reinsurance until his 
death. 


JOSEPH MCcNEIL, 44, chairman of 
the casualty and surety division of 
Louisiana Insurance Rating Commis. 
sion, died. His home was at Shreve. 
port, where he was manager for six 
years of the General Adjustment Buy. 
reau office before being named to his 
state post two years ago. He was co. 
holder of the world’s pistol shooting 
record. 


E. J. WEISS, president of Reliable 
Fire of Dayton, died after an illness of 
more than two years. He had beep 
president since 1944. 

Mr. Weiss started in insurance with 
Washington of Cincinnati and later 
was special agent for National Union 
and Security of New Haven before 
joining Reliable Fire in 1913 as Ohio 
special agent. 


HARRY C. GARLICK, 85, whose 
death was reported last week, had a 
long and distinguished field career be- 
fore going with the J. Price independ- 
ent adjusting firm at Los Angeles. In 
insurance for more than 50 years, he 
spent a good portion of that time as 
state agent in Missouri for National 
Fire. He later was Missouri and Kan- 
sas state agent for Providence Wash- 
ington before going into the adjusting 
business at Los Angeles. While in the 
midwest he had the reputation of being 
one of the most capable field men in 
the territory. 


CLARENCE E. FURER, special agent 
in southern Wisconsin for Indemnity of 
North America since 1942, died of a 
heart attack at his home. He moved to 
Wisconsin from Brooklyn in 1919 as an 
agent for Aetna Fire. 


FRED MUELLER, 60, assistant 
treasurer of Metzger, Congwer, Metz- 
ger agency at Cleveland, died at his 
home there. Before going with the 
agency Mr. Mueller was a court exam- 
iner for U.S.F.&G. at Cleveland. 


WALTER H. BENNETT, 82, former 
general counsel and secretary of Na- 
tional Assn. of Insurance Agents, died 
at his home in Montclair, N. J. He had 
served NAIA, from 1920 until his re- 
tirement in 1952, as executive secre- 
tary, treasurer, general counsel, and 
legal counsel. 

After his retirement, he was com- 
missioned to prepare a_ history of 
NAIA which was published in Septem- 
ber by the National Underwriter Com- 
pany and was made available at the 
annual convention in Chicago. At that 
time, Mr. Bennett autographed scores 
of copies of the books for friends and 
acquaintances. 

Among his accomplishments with 
NAIA were his conducting and win- 
ning the Chrysler-Palmetto case which 
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WALTER H. BENNETT 


established the constitutionality of the 
state resident agents’ law to protect the 


agent from inroads on his business 
from other states and the code of 
ethics he induced the association to 


establish and promulgate. He fought 
successfully a 4-year battle on behalf 
of NAIA members against social secu- 
rity legislation which attempted spe- 
cifically to include agents in the defi- 
nition of employes of insurance compa- 
nies. He also successfully defended 
Minneapolis agents’ association against 
action seeking to restrain it from car- 


rying out and enforcing its by-laws 
His defense was upheld by the Su- 


preme Court. 

In 1939, Mr. Bennett was associated 
with the attorney general in defending 
the resident agent’s counter-signature 
and division of commissions statute of 
Virginia. It provided that all policies 
must be countersigned by a resident 
agent who should receive the custom- 
ary commission and could not pay 
more than 50% of it to a non-resident 
broker. The 3-judge constitutional 
court trying the case went to great 
length in setting out the facts and cir- 
cumstances surrounding the transac- 
tions and held the statute constitution- 
al. The decision was affirmed by the 
U. S. Supreme Court. No challenge of 
the constitutionality of the resident 
agent’s countersignature statutes of any 
of the states has been made since then. 


JESSE G. HALE, 80, a 
more than 50 years in the 
business, died at Lakewood 
Cleveland. 

Mr. Hale was a local agent for six 
years before going into partnership in 
1905 with John A. Seaton. The Hale- 
Seaton & Co. agency operated until 
1925 when Mr. Hale’s son, Clayton G. 
Hale, joined it and the name was 
changed to Hale & Hale Co. 

The Cleveland Board in 1945 gave a 
luncheon for J. G. Hale marking his 
40th year in insurance. A few months 
ago he was given another party on the 
occasion of his 80th birthday. 

The Hale family dates back to 
in the Cleveland area. In 1812, aided 
by Indians, the family built a brick 
homestead in Cleveland which is still 
Standing. 
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DODGE, 48, electrical 
charge of the west 
station of Underwriters 
whose death was report- 
last week’s edition, suffered a 
heart attack at his home in Burlin- 
game, Cal., and died shortly after be- 
ing rushed to the hospital. The open- 
Ing of the Santa Clara testing station 


Nov. 13, 1954, was the realization of a 
devmun of Mr. Dodge, who was instru- 
mental in drawing up the plans and 


carrying this goal to completion. He 
died one week after the station was 
formally opened. 

Active in civic as well as business 


circles, Mr. Dodge was named “citizen 
of the year’ in Burlingame in 1954 for 
his part in promoting junior hardcourt 
tennis. He was one of the organizers 
of National Hardcourt Junior Tennis 
Assn. and a former president of the 
group, remaining a director until his 
death. 


ROBERT W. SWANZ, 33, of the 
Stembler-Adams-Frazier agency of 
Miami, died at his home in North 
Miami. 


CHARLES ROBB, 51, 
Tampa, Fla., died at a 


DONALD C. BOWERSOCK, | 55, 
president and director of the Boston 
and Old Colony, died suddenly in 
3oston. Only last week he had ap- 
peared on the seminar on meeting di- 
rect competition sponsored at Newark 
by New Jersey Assn. of Insurance 
Agents. At that time he was not feel- 


local agent at 
hospital there. 


ing well. 
Before joining the Boston, 
secretary 


he was a 


marine underwriter and a 





DONALD C. BOWERSOCK 


vice-president of Providence Wash- 
ington and Anchor. He became presi- 
dent of the Boston in 1945. Mr. Bow- 
ersock was a former director of Fac- 
tory Insurance Assn., American Hull 
Syndicate and Builders Risk Syndi- 
cate, and a trustee American For- 
eign Insurance Exchange. He was also 
a past president of National Fire Pro- 
tection Assn., Insurance Federation of 
Massachusetts, Assn. of Marine Un- 
derwriters of the U.S., Eastern Un- 
derwriters Assn., and an executive 
committee member of National Board. 


THOMAS L. NEAL, 70, vice-presi- 
dent of Fidelity A*.ociates Underwrit- 


ers, and vice-president of Associates 
Ins. Co. of Indianapolis, died in his 
home there. He had retired from 
business in 1945, but last year he re- 
entered the field to help organize 
Fidelity Associates. He had been a 
local agent at Lebanon, Ind., before 


moving to Indianapolis in 1922. 


W. T. GRANT, chairman of Business 
Men’s Assurance, died Monday at 
Kansas City just a few hours before 
his 76th birthday on the eve of what 
was to have been the highlight of a 
lifetime backed with service to his 
company, the insurance industry and 
the community. Mr. Grant was attend- 
ing the annual meeting of trustees of 


the conservatory of music. He had tak- 
en part in a humorous skit in which 
he played “Ah Sweet Mystery Of Life” 
on the violin. He collapsed immediate- 
ly afterward and was dead by the 
time his personal physician arrived. 
During the day he had remarked he 
never had been so busy and was look- 
ing forward to his birthday Tuesday. 

Officers of the company and his 
many friends were planning birthday 
celebrations for him and company field 
men had just completed an all-time 
sales record in honor of his birthday 
month. 

Mr. Grant started in insurance 
1902 with National Life of U.S.A. 
Denver. He became state manager 
Butte, Mont., in 1903, agency 
at Kansas City in 1904 and 
burgh in 1905, returning to 
City in the same capacity in 
1909 he organized Business Men’s Ac- 
cident Assn., and served as its secre- 
tary until 1920 when the company 
was reorganized as a stock company 
and began also to write life insurance. 
He served as president until 1945 and 
he was named chairman. 

Few men made as deep or lasting 
an impression on insurance activities 
of the country as had Mr. Grant. He 
followed every trend and innovation 
assiduously, and his reaction to current 
matters always attracted great atten- 
tion. He was a past president of Amer- 
ican Life Convention, H&A Under- 
writers Conference and International 
Claim Assn. He served member of 
the executive committee of Sales Re- 
search Bureau and the Life Agency 
Officers Assn. 

Mr. Grant’s devotion to his com- 
munity probably is unequaled and is 
best summed up by the previous com- 
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ment of a Kansas City Chamber of 
Commerce official that “No big cam- 
paign is ever ‘pulled off’ in Kansas 
City nowadays without Tom Grant 
having a very prominent part in it.” 

CHARLES E. BULLOCH, superin- 
tendent the casualty claim depart- 
ment of Aetna Casualty at Atlanta, 
died there. He was with the company 
nearly 45 years. For many years he 
was field supervisor of the home of- 
fice casualty a department before 
to Atlanta in 1948. 


ROLLA S. PRIBBLE, 
broker who headed the firm bearing 
his name, died there in Passavant 
Memorial hospital. Entering the insur- 
ance business in 1932, he later formed 
his own agency which recently became 
affiliated with the W. W. Rice Co. 
Chicago agency. The Pribble firm, 
owned by the heirs, will be continued 
under the direction of W. W. Rice, Jr., 
whose father’s death was reported in 
the Nov. 18 edition. 


of 


going 


66, Chicago 


T. E. GAMMAGE SR., 66, founder 
and president of Pan American and 
Pan American Fire & Casualty, died 


in Hermann hospital, Houston, after a 
long illness. During his illness, Mr. 
Gammage had turned over the active 
management of his insurance com- 
panies and real estate interests to his 
Earl and Ernest Gammage, but 
he maintained continuous contact with 
his business activities. 


sons, 


Mr. Gammage organized Lloyds 
Casualty Insurer at Houston in 1936, 
and in 1950 he converted it into Pan 
American Ins. Co. In the meantime, 
in 1947, he organized Pan American 
Casualty, now Pan American & C. 
Pan American Casualty was brought 
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Seek Ways to Meet Direct Writer Competition 


(CONTINUED FROM PAGE 2) 





on certain business agents will have 
to give up some services, such as ac- 
counting and the like, which they have 
been providing. No one questions that 
the agency system is and has been the 
best one for distribution of insurance, 
but it has to be adaptable to new con- 
ditions that arise. 

What about a reduction in commis- 
sions so that agency insurers can offer 
their product at a saving to customers? 
Mr. O’Connell was asked. He said that 
it is the position of National Assn. of 
Insurance Agents that a member of its 
executive committee cannot talk about 
commissions. However, speaking as an 
individual, he said he is not a stand- 
patter on commissions under all con- 
ditions. If it could be proved that a les- 
ser commission would improve the po- 
sition of the agent, he would certainly 
take a look at such a proposal. How- 
ever, it certainly has not been proved 
that the answer lies there. He believes 
acquisition costs of the direct writers 
are not too far from those of agency 
stock companies. He pointed out that 
the average earnings of the Allstate 
producer is $12,000 a year, and that he 
gets a lot of supervision from there on 
up to the top. 

Direct writers have been coming on 
strongly and it is only recently that the 
local agents have begun to fight back. 
Mr. O’Connell thinks that ali other 
methods should be explored. If this is 


done, companies will find that agents 
will be fair. He believes that the an- 
swer lies more in the rate structure 
than in commissions. 

Mr. Bowersock suggested that the 
acquisition cost of Allstate, converted 
to a National Bureau basis, runs 
14.88%, that of State Farm Mutual Au- 
tomobile is 12% and that for stock 
companies is 24.40. He agreed that the 
difference is not in the acquisition cost 
alone and that the companies cannot 
simply reduce commissions without do- 
ing something themselves to contribute 
to the final result, a price at which di- 
rect writer competition can be met. 

He agreed with Mr. O’Connell that 
the time has probably passed when the 
agency stock companies and _ their 
agents can simply hold the line. He said 
it is time agency stock insurers became 
competitive on rates because the 
American public is competition mind- 
ed. He agreed that it is an overall 
problem, which does not fall exclu- 
sively on any one part. 

How much volume can be handled 
by a one-man agency depends on the 
kind of business the agency has, Mr. 
Ellis said in answer to another question. 
Many agents today are like the restau- 
rants with two waitresses whose busi- 
ness has boomed and whose service has 
bogged down. The customers of both 
are not getting waited on. Agents 
should add manpower. Of course they 
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ATTORNEY - ADJUSTER 


contemplating expansion program in the Mid- 
West, Mountain States and the West. Interested 
local adjusting firms or attorneys handling in- 
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disposing of business or making permanent con- 
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background, etc. All replies will be held confi- 
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BOND — BURGLARY 
UNDERWRITER 


Exceptional opportunity with one of Chi- 
cago's largest agencies. Opportunity also 
for production work. Our man will also act 
as Assistant Manager of the department. 
Prefer age 25 to 40. Salary is open. 


—Our employees know of this ad— 
Address B-89, The National Underwriter 
Co., 175 W. Jackson Blvd., Chicago 4, 
Hlinois. 
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For Southwestern Missouri, rapidly growing, mul- 
tiple line, stock agency company with outstand- 
ing reputation, has opportunity for aggressive, 
enthusiastic, experienced man interested in a 
concept of “It Pays To Sell What The Public 
Wants". Exceptional employee benefits. Apply 
General Insurance Company of America, Buder 
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tiguous to Detroit. Our employees know of this 
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W. Jackson Blyd., Chicago 4, Ill. 
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Fieldman or small agency manager. I5 years 
experience. Splendid production record. Prefer 
Illinois territory. Married. Now employed. Ad- 
dress C-I14, The National Underwriter Co., 175 
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Progressive stock casualty company desires field 
men for !Il_—Chicago and Suburban and Indi- 
ana territories. Ages 24-36. 2 yrs. agency or field 
exp. preferred. Good future. Profit sharing plan. 
Replies confidential. Address C-11, The National 
ig gl Co., 175 W. Jackson Blvd., Chicago 
4, Ilinois. 
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By established Wisconsin Organization servicing 
insureds on fire and casualty. Must be able to 
study needs of clients and advise coverages, 
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needs an experienced young lady for typing and 
General Office work. Please state qualifications, 
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must do it properly, and each indivi- 
dual situation is different but certainly 
each agent should take a good look at 
his operation to see if he doesn’t need 
more help. 

Would more comprehensive cover- 
ages help meet competition? Mr. Bo- 
wersock said he feels strongly that the 
business has been delinquent in devel- 
oping comprehensive coverages for the 
individual who has a home, owns an 
automobile, etc. The agent has a real 
opportunity to sell more of his poten- 
tial market in this way. 

Mr. Bowersock thinks there may be 
some expansion in the use of the six 
month premiums in connection with 
such coverages. 

Th are a number of developments 
in coverage. Companies are about 
evenly divided pro and contra on some 
of them. However, he believes this will 
work out. There are great potentials in 
these developments, if there are not too 
many of them. 

Mr. Ellis was asked about the report 
that one large stock insurer anticipated 
withdrawing from the bureau in New 
Jersey and make its own rates. Would 
this stampede the business? He said 
that depends on the size and influence 
of the company. He doesn’t say that it 
would not happen because there is a 
good deal of honest controversy in the 
business today as to stability vs. free- 
dom of action. However, no one wants 
a rat race. He did not comment as to 
the authenticity of the report. He did 
say that some companies are feeling 
competition more than others. 

Mr. Schinnerer was asked if he uses 
the survey for personal lines. He does. 
Most of his commercial accounts came 
via this route, that is on a result of sur- 
veys he made for personal clients. He 
keeps his surveys up-to-date, review- 
ing them at least once a year. In con- 
nection with personal surveys, he has 
a form for insured to complete if it is 
a small risk, but the agency does it on 
the larger personal risk. There are cer- 
tain things that need changing annu- 
ally in connection with a man’s or a 
business’s insurance program. 

e . . 

One question stated that the real 
problem is not the competition of the 
direct writer but agency companies 
leaving agents’ offices and opening up 
the area to the direct writer. Mr. Bow- 
ersock said there are areas where un- 
derwriting has tightened yet companies 
have to use their best judgment in 
these matters. Some of them have en- 
dured real burdens. One thing that has 
contributed to this situation is that 
companies have been reluctant to 
change the rates as rapidly as they 
should. He noted that direct writers 
recalculate their rates sometimes twice 
a year. 

The effect of poor underwriting re- 
sults in some areas has been that the 
direct writers or semi-direct writers 
take an increasing percentage of the 
business and stock companies a de- 
creasing percentage and a constantly 
poorer quality of business. This has 
happened in New England where the 
mutuals have taken the cream and the 
experience of the stock companies has 
deteriorated. 

He said perhaps it could be deter- 
mined if it is the acquisition cost that 
is crucifying the agency insurers if the 
company took the loss experience of all 
stock companies in a state or region 
and then applied its own expenses. 

Mr. O’Connell said he would like to 
see the National Bureau become a 
purely statistical organization to pro- 
cess the experience of all companies. 
Presently bureau figures of member 
companies are binding on members but 
subscribers use them as they see fit. He 





termed this statistical in-breeding, }; 
the bureau considered all experience 
it would produce figures for agency 
stock companies within 12% or so of 
the direct writers’ rates. Then there 
could be more refined classifications 
He said he would perhaps not be 
averse to the six months policy, though 
he is opposed to continuous or direct 
billing, but if two or three points could 
be picked up here and two or three 
points there on some of these things, 
the coverage would get within shooting 
distance of the direct writers. 
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Insurers Need More 
Rate for EC in East 


(CONTINUED FROM PAGE 1) 

or maintenance claims and eliminate 
some of the expense of handling small 
claims, which runs so high a percent- 
age of the payment under $50. 

In general, agents have been strong- 
ly in favor of mandatory. They don’t 
like to offer a choice to insured, since 
insured is apt to criticize them if they 
recommend full cover at a higher pre- 
mium when the business is put into 
effect, and criticize them if they rec- 
ommended a deductible when they 
have a loss of $60 or so and can collect 
only $10. With the swing between the 
price of the deductible and full cover 
apt to be even larger with the rate 
changes ahead, agents who have been 
avoiding advising insured of the choice 
are apt to have to do so. 

e . 

Unquestionably insurers are going to 
have to get more money for EC, con- 
siderably more, but this is not as easy 
a matter to settle on as it might 
seem. It is difficult to use a 10-year 
average for rating purposes because 
of coverage chances. A 5-year average 
appears to be more practical. Yet this 
is a small base for the kind of losses 
the companies have had in the east in 
recent years. In 1953 in New Jersey, 
for example, though there were no 
hurricanes or spectacular windstorms 
of any kind, the loss ratio put the 
companies substantially in the red on 
EC. 

Yet there is lots of competition to- 
day, and one report has a large direct 
writer in this field filing for full cover 
at about the same rate as other in- 
surers have been charging for the de- 
ductible, in at least one state. 

One influence on EC that is being 
watched is that of the new forms of 
coverage, such as all physical loss. In- 
cidentally, the hurricanes in the well- 
treed east demonstrated how terrific 
the tree liability can be and there is 
some talk that the tree cover under 
this form may be at least modified, if 
not eliminated. 


Underwriters are examining EC on 
commercial properties. For superior 
construction the EC rate is often nomi- 
nal, though the buildings may not be 
securely enough roofed to withstand 
the upward suction created by winds 
of hurricane force. Some very heavy 
losses of this type occurred during 
Carol. One in Fall River, Mass., cost 
the mutuals $300,000. In a few cases 
roofs replaced after Carol blew off 
again during Edna. Underwriters are 
taking a close look at the way in which 
roofs of industrial and business prop- 
erties, particularly those covering large 
single areas, are fastened to the frame 
of the buildings. The composition of 
the roof and its susceptability to dam- 
age also is being analyzed carefully in 
the examples provided by the eastern 
hurricane losses this year. 

The suggestion has been made that 
if insurers offer credits in the fire rate 
for sprinkler systems, they may even- 
tally come to providing credits in the 
EC rate for roofs properly anchored. 

Some EC rates now are higher than 
the fire rate on the same buildings, in 
areas with favorable fire rates, and 
there are apt to be more instances of 
this in the near future. 


G. A. Mavon Meeting Correction 
At the recent meeting of down- 
State Illinois agents of G. A. Mavon & 
Co., Chicago, general agents and state 
Managers, at Peoria, the agents heard 
a discussion on various broad forms 


of dwelling cover, rather than loss 
forms, as reported in the Nov. 25 edi- 
tion. Included in the discussion were 
the broad form named perils policy, 
all physical loss form and the home 
owners policies. It was the consensus 
of the downstate agents that they 
would rather sell the named peril 
form without a deductible rather than 
the all physical form with the deduc- 
tible. The majority of agents are 
pushing the broad form named perils 
policy without the deductible rather 
than the all physical loss form. 


Homer Warren to Set Up 


Separate Insurance Unit 


Homer Warren & Co. of Detroit on 
Jan. 1 will separate its real estate and 
insurance operations, and has formed 
Grow-Sumner-Englebert Agencies to 
operate the insurance division of 
Homer Warren & Co. There will be no 
change in underwriting personnel or 
office location. 

Robert W. Sumner, who has for 20 
years operated with his father the W. 
W. Sumner agency, one of the large 
marine agencies in the Great Lakes 
area, has joined the firm and will be 
associated with Robert W. Grow and 
J. Alfred Grow, Jr., and Edwin S. 
Englebert. Walter E. Luckenbacher 
will direct the fire underwriting de- 
partment as vice-president, and Wil- 
liam J. Hogan will manage the cas- 
ualty underwriting department. Jack 
Muma will continue as engineering and 
appraisal adviser. 

Howard H. Lawrie and Harold M. 
Blossom will be vice-presidents of the 
new agency. 


Seek Law in Wash. to 


Examine Welfare Funds 


The 1955 Washington legislature will 
be asked to give the insurance depart- 
ment broad powers to regulate union 
health and welfare funds. Washington 
state federation of labor officials and 
employer representatives, principally 
in the construction industry, are taking 
the initiative in drafting the proposed 
legislation. 

The proposed bills would give Com- 
missioner Sullivan the same authority 
to examine the funds periodically as 
he now has to investigate insurance 
companies. Welfare fund officials 
would be required to file annual finan- 
cial statements as public records. 


Youngman Completes Tour 


William S. Youngman Jr., president 
of C. V. Starr & Co., owner of Amer- 
ican International Underwriters, has 
completed a tour of AIU offices in 
Mexico and the Pacific coast. He was 
accompanied by his assistant, W. E. 
Winebrenner. In Mexico City the two 
were delegates to Inter-American 
Council of Commerce & Production, a 
business men’s organization devoted to 
development of the Americas through 
private enterprise. 


New Address for Wis. Agents 

Headquarters office of Wisconsin 
Assn. of Insurance Agents, which is 
to being moved Jan. 1 from Milwaukee 
to Madison, will be located at 240 
Washington building, less than a block 
from the state capitol. Paul H. Mast, 
executive secretary, will be in charge. 
Mrs. Mary Roell, office secretary, will 
remain in Milwaukee, and she is being 
succeeded by Miss Angeline Koeppel, 
a University of Wisconsin commerce 
school graduate, who has 13 years of 
office experience. 


Ward Is President of Roberts 

Leslie A. Ward has been elected 
president of W. J. Roberts & Co., U. S. 
managers of Standard Marine, Limited 
of Liverpool and Union of Canton. Mr. 
Ward joined the firm in 1950 as gen- 
eral manager, going from American 
International Marine Agency of New 
York, of which he was president. 


Independent Insurer 
Claim Chiefs Meet 


Forty-two member companies were 
represented at the winter meeting of 
Claim Managers Council of Independ- 
ent Casualty Insurers at Dallas. 

The speakers included E .A. Burk- 
hardt of Gulf, who discussed home of- 
fice claim procedures; D. P. Johnston, 
Traders & General, on workmen’s 
compensation policy changes; Howard 
B. Clark, American Liberty, on prod- 
ucts liability claims; J. N. Williams, 
General Casualty of Wisconsin, on un- 
satisfied judgment insurance; and K. 
M. Hough, Anchor Casualty, on ma- 
terial loss handling. Darby Hammond, 
executive secretary of Southwestern 
Insurance Information Service, told 
the activities of his organization, and 
there was an open forum panel mod- 
erated by Staniey E. Prichard of In- 
surance Co. of Texas in which the 
participants were E. H. Lasseter, Lli- 
nois National Casualty; V. A. Griffis, 
Western Casualty, and C. E. Moul, 
Ohio Farmers Indemnity. 

The group took in five new mem- 
bers—Commercial Standard, South- 
west General, Superior of Dallas, 
Wabash Fire & Casualty, and American 
Liberty. 


Record Premiums 
and Losses for 
Crop-Hail in 1954 


(CONTINUED FROM PAGE 1) 
in 1938, and 77% in 1932, when the 
losses were only $1 million. 

This has been a bad hail year in 
some of the most critical sections. For 
example, North Carolina, the number 
one state from the standpoint of pre- 
miums, had a loss ratio of 116% ona 
series of hail storms on the tobacco 
crop. This same series of storms also 
hit Virginia and produced a 139% loss 
ratio. Illinois suffered its second bad 
year in a row with heavy loss to corn 
and soy beans. The premiums in IIli- 
nois were up more than $1 million, but 
the losses also increased substantially. 
Undoubtedly the bad experience in 
1953 caused more Illinois farmers to 
insure, and ordinarily this would have 
a beneficial effect on the underwriting 
situation, but it didn’t turn out that 
way this time. Incidentally, Country 
Mutual Fire, the Illinois farm bureau 
insurer, is the largest writer of crop 
hail in Illinois, doing a business in ex- 
cess of the total of all other companies, 
so that it has had a disastrous exper- 
ience over the last two years. 

In Montana, the fourth largest hail 
state, the loss ratio is 80% as the wheat 
crop took a beating from a number of 
storms. 

. . . 

There is only one state in which 
there is coverage for wind damage to 
tobacco and that is in Connecticut. Pre- 
miums in that state are only $500,000, 
but Hurricane Hazel devastated the 
Connecticut river valley crop, or what 
was left of it after it had been partly 
harvested, producing losses of $1,413,- 
385 and a loss ratio of 241%. 

Not every state called for red ink, 
however. Kansas, with premiums of 
$5.2 million, normally a tricky area so 
far as hail is concerned, had a loss 
ratio of only 45%, and this is on the 
second largest state in the point of vol- 
ume. Texas also had a normal loss ra- 
tio, 50%, on premiums of $3.5 million, 
and Nebraska, fifth largest premium 
state, also had a 50% ratio. 

As far as rank according to premium 
income, North Carolina maintained 
its No. 1 position, and Kansas replaced 
Montana as the second state. The pre- 
miums in Texas were up $500,000 and 
it moved back into the third position, 


followed by Montana and then Nebras- 
ka, Illinois, North Dakota, South Da- 
kota, Iowa and Minnesota. 

Premiums and losses by states, to- 
gether with the loss ratio and rank of 
each state according to the premium 
volume, is given below from the Crop- 
Hail Assn. preliminary report: 





Rank by 
Premium Loss 
State Income Premiums Losses Ratio 
> > Ye 

Alabama 41 15,538 4,910 31.60 
Arizona 16 767,539 374,015 48.73 
Arkansas 32 94,055 54,739 58.20 
California 34 69,317 34,179 49.31 
Colorado 20 500,485 91,540 18.29 
Connecticut 17 585,191 1,413,385 241.53 
Delaware 43 6,532 2,671 40.89 
Florida 27 141,117 68,630 48.63 
Georgia 12—s:1,457,036 679,139 46.61 
Idaho 18 565,418 319,401 56.49 
lilinois 6 2,899,141 3,685,980 127.14 
Indiana 19 549,863 463,831 84.35 
Iowa 9 2,603,660 1,031,930 39.64 
Kansas 2 5,225,741 2,373,530 45.42 
Kentucky ll 1,524,402 1,639,906 107.538 

Louisiana 48 7 
Maine 35 58,813 35,225 59.89 
Maryland 37 35,861 27,098 75.56 
Massachusetts 30 111,948 52,568 46.96 
Michigan 36 49,556 13,366 26.97 
Minnesota 10 =©2,416,152 =: 11,306,181 54.06 
Mississippi 33 33,787 5,713 16.91 
Missouri 21 480,907 208,021 43.26 
Montana 4 3,447,549 2,758,603 80.02 
Nebraska 5 2,983,179 1,516,408 50.83 

Nevada 46 943 
N. Hampshire 45 1,577 3,812 241.71 
New Jersey cw 13,835 501 3.62 
New Mexico 22 438,693 68,571 15.63 
New York 28 139,020 140,107 100.78 
North Carolina 1 17,204,558 8,391,836 116.48 
North Dakota 7 2,866,777 2,323,821 81.06 
Ohio 33 87,935 45,994 52.30 
Oklahoma 13. -:1,324,574 223,211 16.85 
Oregon 23 308,100 67,819 22.01 
Pennsylvania 31 98,160 122,720 125.02 

Rhode Island 47 513 
South Carolinal5 1,094,008 552,753 50.53 
South Dakota 8 2,623,415 1,058,096 40.33 
Tennessee 24 320,116 240,435 75.11 
Texas 3 3,529,681 1,768,639 50.11 
Utah 40 15,681 5,942 37.90 
Vermont at 5,879 10,167 172.92 
Virginia 14 = -:1,245,281 1,741,596 139.86 
Washington 23 413,124 69,829 16.90 
West Virginia 39 16,768 12,667 75.54 
Wisconsin 26 176,503 130,527 73.95 
Wyoming 29 135,436 64,495 47.62 
Totals 48,683,395 35,204,631 72.31 


Since 1944, crop-hail premiums and 
losses and liability have been: 


Year Liability Premiums Losses Ratio 
$ $ Jo 
1944 455,306,115 23,937,062 14,982,745 62.5 
1945 543,038,520 29,711,042 17,286,786 58.1 
1946 526,088,978 28,471,387 10,679,454 37.5 
1947 672,442,527 39,478,879 18,036,419 45.6 
1948 646,785,560 32,662,033 15,242,448 46.6 
1949 616,697,448 34,121,500 15,842,793 46.4 
1950 502,941,482 24,688,245 9,920,979 40.1 
1951 701,084,373 33,962,166 20,889,235 61.5 
1952 859,928,809 44,384,949 22,279,117 50.2 
1953 939.680,.773 44,666,611 25,532,416 57.1 
1954 1,049,848,033 48,683,395 35,204,631 72.3 


Crop-Hail Assn. makes a breakdown 
each year of premiums by territories. 
During 1954 the territories were in- 
creased in number from five to 14, and 
this has the effect of showing clearly 
the areas in which hail has had its 
worst, or best, effects. These figures 
for 1954 are shown below. 


Premiums Loss 
1954 Ratio 
$ % 

Arizona 767,539 48.73 
DF: a-Nevada 70,261 48.65 
ore eee 1,074,103 169.52 
Great Lakes 3,763,000 115.33 
Iowa-Missouri 3,084,567 40.20 
Kansas-Oklahoma 6,550,316 39.64 
Kentucky-Tennessee 1,844,518 nea. 
Montana 3,447,549 80.02 
Neb.-Mountain States 3,619,101 46.21 
North Central 7,906,345 — 
Northwestern 1,302,324 35.55 
South Central 127,850 47.28 
Southeastern 11,157,540 102.52 
Texas-New Mexico 3,968,375 46.30 


K. C. Agents to Elect Dec. 7 


The nominating committee of In- 
surance Agents Assn. of Kansas City 
has recommended the election of James 
A. Spellman Jr. as president at the 
annual meeting Dec. 7. For vice-presi- 
dent, the committee recommends F. 
Vernon Griffith, Jr. and for treasurer, 
Robert H. Oppenheimer. 

The members will vote on two pro- 
posed changes in the rules, one having 
to do with the make-up of the execu- 
tive committee, and the other having 
to do with a quorum. 


State Automobile of Des Moines, a recipro- 
cal, has been licensed in California. 
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Black Hawk 
spread TERROR 
in the new State 
of ILLINOIS 
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Renegade or patriot, savage o1 
statesman? History affords no de- 
finitive appraisal of the Sauk Chief 
who harassed prairie settlers for 20 
years after Illinois’ admission to 
the Union. 

Black Hawk’s death in 1838 marked 
the beginning of a new era, pro- 
phesied by the rising-sun design of 
the Great Seal of Illinois, and its 
scroll reading, “State Sovereignty, 
National Union.” 


A ‘‘Great Seal’’ of the insur- 
ance business is PACIFIC 
NATIONALS, below, token of 
strength, stability and service 
for both Agent and Assured. 





PACIFIC 
NATIONAL 


FIRE INSURANCE 
COMPANY 








HOME OFFICE - SAN FRANCISCO 
FOREIGN DEPARTMENT * NEW YORK, SAN FRANCISCO 
EASTERN DEPARTMENT * PHILADELPHIA 
WESTERN DEPARTMENT * CHICAGO 
SOUTHERN DEPARTMENT * ATLANTA 
INTERNATIONAL FACILITIES 
WORLD-WIDE SERVICE 





DEATHS 


(CONTINUED FROM PAGE 25) 





| into being through T. E. Gammage & 


Sons, Inc., a real estate and manage- 
ment corporation of Houston of which 
Mr. Gammage was the moving power. 


FRANK A. HOHENADEL, 70, a 
Chicago broker for one month short 
of 50 years, died of an apparent heart 
attack after curbing his auto while 
driving in the city. Before opening 
his own office, Mr. Hohenadel for 
several years was with a large agen- 
cy in Chicago. A few years back 
he was in the forefront of activi- 
ties of Chicago Board and Insurance 
Brokers Assn. of Illinois. Associated 
with him was his son, William G. 
Hohenadel, who will continue the 
business. Another son, Frank A. Ho- 
henadel, Jr., is midwest supervisor for 
American Foreign. 


ROBERT O. WITTHAUS, St. Louis 
claims supervisor for General of Se- 
attle group, died of pneumonia at 
Missouri Baptist hospital. He was 34 


years old. He had graduated from 
Washington University of St. Louis 


school of law in 1941 and joined the 
claims department of General. 


FRED I. FISHER, 75, local agent at 
Taylor, Tex., for forty years, died af- 
ter a long illness. His son-in-law, 
Vernon Hafernik, has been with him 
in the agency for several years as a 
partner. 


JOHN C. WILLIS, 70, head of Willis 
& Willis agency, Ashland, Ky., died of 
a heart attack at his home. He and a 
son, Gilbert Willis, established the 
agency in 1936. Mr. Willis was presi- 
dent of Kentucky Assn. of Mutual In- 
surance Agents. 


JOHN A. MUCKEL, 79, former ad- 
juster for Western Adjustment at St. 
Louis, died at his home in suburban 
Oakland. He was with Western from 
1918 to 1945. 


J. FRED BECKETT, local agent at 
Fall River, Mass., died in his office 
there. 


MRS. GEORGE GUCKENBERGER, 65, moth- 
er of George Guckenberger, 3rd, Barkdull & 
Guckenberger agency, Cincinnati, died there. 
She was active in many charitable and civic 
groups. 








Morpeth Secretary 
of J. A. Munro Group 


William R. Morpeth Jr. has joined 
Prudential-Skandia-Hudson group of 
reinsurance com- 
panies as_ secre- 
tary. A graduate of 
Wharton School, 
he entered insur- 
ance in 1938 with 
Fidelity & Casual- 
ty, where he was 
engaged in various 
underwriting posi- 
tions. After navy 
service, 1946-50 he 
was with Royal- 
Liverpool as a cas- 
ualty field man in 
eastern Pennsylvania. In 1949 he was 
appointed an assistant agency secre- 
tary and was transferred to the eastern 
executive department to assume ad- 
ministrative duties in connection with 
branch office and general agency op- 
erations. For the past 34% years he has 
been with the insurance brokerage 
firm of John A. Eckert & Co. as an 
account executive. 


William R. Morpeth Jr. 





Late News Bulletins... 











Welfare Probe Hears of Agent-Company ‘Split’ 

The special House committee investigating welfare funds, headed by Rep. 
McConnell of Pennsylvania, heard of an alleged split between an agent and 
a company of money that would normally be paid as dividends to policy- 
holders. Earl Liever, Los Altos, Cal., agent, testified that he had received 
$17,267 in a “retrospective” arrangement on group A&H policies sold AFL 
culinary unions in Atlantic City as well as $45,773 in commissions on two 
group policies sold the unions. But, he said, he had voluntarily cut down his 
compensation because he “couldn’t condone it.” He said the investigation had 
nothing to do with his decision. 

Speaking for the company, American Casualty, Darrell Smith, vice-president, 
and James Bruton, in charge of group business, said that the company had 
initiated the movement to cancel its arrangement with Mr. Liever and that after 
the cancellation, there will be an adjustment of premium rates under the con- 
tracts. Mr. Smith testified that the company wrote its first group policy in 1945 
or 1946 and at that time each risk was treated individually in the fixing of 
rates and commissions. Now, he said, it is operated on a standard commission 
scale. 

The committee was told that the arrangement with Mr. Liever was a com- 
promise, that he wanted a higher commission. The original arrangement was 
to give 1742% the first year, 8°, the second. Mr. Liever asked that the higher 
rate be continued and suggested there would be more insurance on culinary 
workers and perhaps a nation-wide policy, Mr. Smith said. The company con- 
tinued the 17142°) arrangement and undertook to give Mr. Liever half the dif- 
ference between 6212¢; loss ratio and any lower loss ratio the company might 
have. 


Atlantic Mutual Appoints Ruth and Merritt 

Atlantic Mutual has appointed Philip F. Ruth assistant general manager of 
the midwest division and A. L. Merritt Jr. assistant secretary. Mr. Ruth, who 
remains an assistant secretary, entered the business in 1929 and joined the fire 
department of Atlantic Mutual in 1936. He will be in charge of fire business 
under Robert M. Perce, general manager of the midwest division. Mr. Merritt, 
manager at Portland, Ore., since 1949, will assume many of Mr. Ruth’s former 
responsibilities in the home office fire department, serving under Joseph H. 
Smiley, vice-president. He will be succeeded at Portland by Frank Krueckel of 
Seattle. 


NAIA to Set Up Special PR Committee 


Appointment of a special committee to evaluate public relations and adver- 
tising in the business will be discussed at the meeting of the executive com- 
mittee of National Assn. of Insurance Agents Dec. 5 at Williamsburg, Va. Es- 
tablishment of this committee was recommended at the recent NAIA meeting 
at Chicago. Competition of direct writers in the automobile field, the applica- 
tion of Caisse Centrale de Reassurance of France in Florida and the inde- 
pendent filings and partial subscribership of North America to New York Fire 
Insurance Rating Org. also will be discussed. Executive Committee Chairman 
Kenneth Ross of Arkansas City, Kan., and President Joseph A. Neumann of 








Mrs. Hobby Woos AMA 


on Reinsurance Plan 
American Medical Assn., whose op- 
position last year to President Eisen- 


Jamaica, N. Y., will attend. 








MENS “e ad , v4. By H. W. Cornelius, Bacon, Whipple & Co. 
hower’s health reinsurance plan was 135 S. LaSalle St., Chicago, Nov. 30, 1954 
thought to have a role in its defeat in Div. Bid Asked 
Congress, has been asked by Secretary Aetna Casualty 3.00 184 190 
Hobby of Department of Health, Edu- Aetna yrd Lyn = - 
cation & Welfare to support the pro- peed enaed 60 35% 36% 
gram. Mrs. Hobby, addressing | the American Equitable 1.70 3634 3734 
AMA’s house of delegates at Miami, American Auto 2.00 52'2 54 
called the proposal “insurance against American, (N. J.) | ay 4 3 

s ” é Tics I rists 4 © 
compulsory health insurance. American Surety 3.00 7134 731% 
Boston 1.40 412 43 
Camden Fire a 1.10* 26 27 
New Handbooks Ready Continental Casualty 2.60 95 98 
a & Crum & Forster com. 1.80 6454 66's 
for Kansas, Wisconsin _ Fe¢ers! 60 33¥2 Na 
Fire Association 2.20 5134 53 
New, up-to-date Underwriters’ Fireman's Fund j en pt a 
‘ a ‘ eats Teo Firemen's, (N. ) .00 3734 % 
Hand-Books for Kansas and Wis- General Reinsurance 1.80 47 482 
consin have just been published by Glens Falls ae i, a 7 = 
Ta tiam< f rt Globe & Republic .90 19% 2 

the National U nderw riter Co. These Great American Fire 1.60 3812 39'2 

provide complete information on Hartford Fire 3.00 176% = 178" 

agencies, companies, field men, gen- Hanover Fire op a 

eral agents, solicitors, groups and Ins. Co. of No. America 2.25* 101  — 108 

other organizations affiliated with Maryland Casualty 20 38% 0% 

ere Te : __ Mass. Bonding 1.50* 32 33 

insurance throughout these two National Casualty . 1.50° 40 Bid 

states. National Fire 3.00 104 106 

Premiums and losses by lines, Now A msteran ~ a @ 
hides . . . ‘ » New Amsterdam Cas. .. 1.50 51% 53 
within the two states, for all fire ta oe ; ry = : 

. J : P . North River — * Q oo 

and casualty companies and BiG iN- Ohio Casusity _....... 158" 73 7 

surance paid for and in force for Phoenix. Conn. 3.40 84 . 

. . com « . . Prov. Wash. ........... : 1.50* 29 : 

life companies, are also presented i. te ei Ke 49% 51 

in special, statistical sections. Copies Security, Conn. 1.70* 46 po 

. . $ xf ij * & 2 57 58'2 
of either may be obtained from the as F. & M. 00 a on 

National Underwriter Co., at 420 Travelers 1710 1730, 

snant : U,. a ¥. 8112 2 

East Fourth Street, Cincinnati 2, US Fire 48 47% 





Ohio, price $12 each. 


*Includes Extras. 
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Meet your HOMEtown Insurance Agent 


tle showed me 
HOW TO DO IT... SAFELY / 


Do you have a hobby—or are you “handy around the house”? 
Then you'll find an extra advantage in talking to your Home 
Insurance man. His interests are probably very much like : 
your own and he may be able to give you some good : 
suggestions. He certainly will be able to give you sound advice ' 
on practical safety measures. He has built a career on the : 
services of protection and his expert opinion, backed by more ' 
' 
' 
' 
’ 
' 
' 


a “4 : ton 
“Tips to the Handyman-Hobby's . 
HOW TO DO IT SAFELY.” There's —— 
and a wrong Way to do almost — ser 
ight way, 
y 48- booklet shows the rig . 
oe our home or hobby. For your copy, 
en or write The 


than a century of Home experience, is well worth having. : 
: way to 
For your sake, see him soon! your local Home agent oF broker, 


Home Insurance Company, Dept. xX. 


sx Your HOMEtown Agent can serve you well—see him now! 


- 


* THE HOME* 


CGusuence Company 
" Home Office: 59 Maiden Lane, New York 8, N. Y. 
FIRE « AUTOMOBILE «+ 


The Home Indemnity Company, an affiliate. writes 
Casualty insurance, Fidelity and Surety Bonds 





The Home, through its agents and brokers, is America’s leading insurance protector of American homes and the homes of American industry. 








This ad will appear in full color, full page size in the following publications: 


BETTER HOMES and GARDENS ¢ TIME «© SUCCESSFUL FARMING « U.S. NEWS & WORLD REPORT 
SATURDAY EVENING POST © TOWN JOURNAL 


e NATION'S BUSINESS ¢ BUSINESS WEEK 





